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Two special reports that 


give you a Full-dimensional 


picture of lighting fixture 











pad ia —- 


oe 
= 4 


APPLETON INTERCHANGEABLE 
UNILET BODY FEATURE 


p> 
yy 


Series AA-51 stand-by units Only @ screw driver is needed Cle r changing 


are reacy a 


t an instant’s no to change units and ONLY burned t ps can safely 
for relamping with 58 SECONDS to climb ladder b te to at bench 
undies attached in advance change unit and descend costly shut-downs 
ee ee, ee oe Siem ekes. Ey a. md 


1734 Wellington Avenue + Chicago 13, Hlinois 


Also Manufacturers of 


the standard for better wiring 





ELECTRICAL WHOLESALERS 


Are you meeting this need? 
More and more industrial fuse 
users are learning of the many 
advantages of ECON Dual-Ele- 
ment Cartridge Fuses, through 
advertisements like this in elec- 
trical and industrial magazines 
Be ready for them with an ample 
stock to satisfy all requirements. 


ECONOMY FUSE & MANUFACTURING CO.* 2717 GREENVIEW AVE.* CHICAGO 14, ILL. 
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LETTERS TO THE EDITOR 


A Good Book 


} 
i 














NAME W 


insurance Needed? Wrong Kind of Volume % Electrical 
Construction 
and Maintenance 


& Electrical South 


* Electrical 
Manufacturing 


Dear S 


The THOMAS & BETTS C0. 


incorporated 





. 7m , 
4 4 4 a 


As ELECTRICAL WHOLESALING went to press, the worst flood dis 
aster in modern history hit a six-state area of the Northeast 

Next month, EW will tell the story of this catastrophe—how it affected 
electrical distributors and their customers and how they fought back 
It will cover what they did to offset damage to their own houses, how 
they helped their contractor and industrial customers in assessing the 
damage and in rebuilding their plants and business 
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© 2020° connectors > 
ve all these cost-saving 
features! 


agit, : 
POT thy De - . 
Ran 


Only one screw 
tighten captive so 


can t come out 


No lock-nut needed 


jyrooves hold connect 


knock out 


Smooth, firm grip on a 


cabie sneatns 


Takes 2- or 3-wire non 
sheathed meta abie | 


“ag ie 
t 14-2 to 


Easily installs fr 


3@ or inside Dox 


( 
INSTALLATION IS SIMPLE AS ABC 


Snap inte knock-out 
ond relecste — grooves 
—— held connector in ploce 


f° 


Pinch sides 


T&B2 
non-metalli 

the “202( 

fast by groovy Because this nnector install 
either inside or outside the junction box, it is esy 
ally good for work on old buildings where damage 


to walls and flox rs can be avoided by wi rking fr 
inside the box 


€ 


LOOK FOR THIS SIGN — [ETariga tas IT'S THE MARK OF AN AUTHORIZED Ad a B DISTRIBUTOR 
The complete ne of T & B fittings for ¢ ‘ y nly 4 


recognized electrical wholesalers 


savings a friendly 


THE “THOMAS & BETTS co. 


INCORPORATED 
20 Butler Street * Elizabeth 1, New Jersey 
Thomes & Betts lid., Montreal, P.O, Conede 
MANUFACTURERS OF FINE ELECTRICAL FITTINGS SINCE 1898 
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What's New With Your Customers 


A new department alerts you to what 


Durwerd Humes 


Industrial Maintenance Is His Business 


ra Martiew 


Alway , 


‘Channeling’ Customers to the Counter 


Resoai« hy 


« 


Spotlighting Your Markets 


A Tale of Two Cities: How Distributors Are Pushing CLP 


AcTOS rc AR > PLAN Ff DA 


Your Customers Are Still On the Move 


j}. Ff McPartiand vad J No 


The Salesman’‘s Technical Notes 


; witche 


That Crazy, Mixed-up Business 


DEPARTMENTS 


309 Noble 
Letters to the Editor 2 Business index 
7 Price Index 


New Products 
13 Chuckie of the Montt 


33 
65 
105 


Top of the News 
What's Happening in Washington 
and Trends 


Calendar of Events 
New Litereture 


Times 
You Can U 


New Products 


News for the Industry 


Next Month: Flood and Mud—and Your Business 


@ ABP 
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iges for greater bond 


4 for electrical system 


@ Urs to 66% more 


easier work ng angie 


® Heavy gouge stee 


rrostion protection 


MPARE THESE sxidvoe7) 
_-LOCKNUT FEATURES... 


These “Sure Bond” Locknuts are specifically designed to do a 
better job. Compare these features against those of other types 


“ 


of locknuts. All Midwest fittings, 2 ind smaller, come eauipped 


with “Sure Bond” locknuts 


®& Here is another Midwest development in providing quality 
fittings. “Quality” is just a condensed way of saying: Getting the 
total job done—right—with the most inexpensive combination of 


material and man hours.” Engineering and producing quality fit 


tings to meet the highest standards of electrica ng installations 


is our objective at Midwest 


s 
e 


, “MANUFACTURERS Or €Llecr PRODUC 


1639 W WALWN 











NEW PRODUCTS 





a) 





Enclosures 
The Adalet 
Cleveland 11, Ohio 


H ag-covel type 


Ad \ Ve 


Fluorescent Lamp 


General Electric Co., Nela Park, 
Cleveland 12, Ohio 
Iw py C 
I itp 
| ne 
i the od 
Christmas Lights 
Cable Electric Products, Inc., Provi- 
dence 7, R. I. 
Sr C7 
Co 
TI 
Westir ‘ ( 
( c 
| 
Luminaire 
The Edwin F. Guth Co., St. Louis 
3, Mo. 


Fi, ‘ ; y r _ 
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Manufacturing Co., 


Heaters 
Westinghouse Electric Corp., Pitts- 
burgh 30, Pa. 


Light Bulb 
blectri« 
N.Y 


Svivania Products In 


New York 19 








er Cutting Tool 


Mathias Klein A Son 


Chicago, Il 


Lampholder 
McGill Manufacturing Co., Inc 
Valparaiso, Ind A. 


Lantern 


Economy Electric Lantern Co 


Sturgeon Bay, Wis 


» 





Service Head 
Blackhawk Industries, Dubus 


Luminaires 
Lighting 


Park, Il 
T} 


Products, In Highland 


WHOLESALING 





Red Throat 


B-M 218, THE NEW INSULATED THROAT 
INDENTER 
CONNECTOR 
FOR E.M.T. 


Protruding rounded red plastic lip 
of bushing prevents cutting of 
nsuloti 


on— eliminates shorts 


ull thread screws into all conduit 
fittings. Lip of RED THROAT bushing 
protects thread from damage 





dished eight pronged lock 


h 
nut is easier to drive on— screws 
to shoulder and digs into 
ox for vibration proof 


“in bushing in 
burr-free raceway 
No extra work 


Briegel, the Original Indenter Fittings are neater 
in appearance, easier and faster to use Installation 
is simple and less expensive. Two quick squeezes 
sets them forever. Try B-M Indenter Fittings and 


get more profits from each job! 


= METHOD 
All B-M indenter {3 \ 
Fittings ore UL Approved } 
os concrete-tight and for general xX or, T00L 
use File Cord £10863) Also comply 
With Federal Specifications W-F-406. C0. 


GALVA 
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Light Bulb Heat Cables 


tlectromode Corp Rochester 


General Electric Co., Nela Park N.Y 


Cleveland 12, Ohio 


Fixture 
Day Brit 
Troffers Mo 
Smithcraft Lighting div... Chelsea 
50, Mass. 


l 


Air Conditioners 
The Mitchell Mfg. Co., Chicago, I Fittings 


Ihe Thomas & Betts ( 
Elizabeth, “. J 





Limit Switch 





Viinneapolis mevwell Regulator 
Staple Gun o Micro wits f ree port ill 


Arrow Fastener Ce 
i2, N. ¥ 


Panelboard 


Continental Eleceri« i quipment 


. Cincinnati 1, Ohio . 
Terminal Blocks 


C urti Developn 
Heater Milwaukee 16. W 


Wesix Electric Heater 


Francisco Calif 
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New plant 
for a growing 
newspaper. .. 





ra a a eae a B 
Poe age, i a Ri Pinas “YL arewn 


a 
Ps 


four-color, high 55.000 


copies per hou! 


t 


bundle and conve 


I On every 


cable in- 
ssure uninter- materials, exper 
in newspaper “know-how’ 


includes an eight-unit Dodge ar 


PHELPS DODGE COPPER PRODUCTS 


CORPORATION 


SALES OFFICES 
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Set Screw 
Set Screw & Mifg. Co., Bartlett, Il 
Wall Switch 


Minneapolis - Honeywell 
Co., Minneapolis, Minn 


Directional Sign 
Atlas Electric Products Co., Brook- 
Ivn 6. N. Y. 


\ 


Ballast 


Advanc 
18, Til 


<— 


Fittings 
National Electric Products Corp 
Pittsburgh, Pa 


Air Diffuser 
Pyle-National Co., Multi-Vent div.., 
Chicago 51, I. 


\ 


Foot Warmer 
Interstate Rubber Products Corp 
Los Angeles 12, Calif 


~ 


Ventilating Hoods 


NuTone, Inc., Cincinnati 27, Ohio 


Plastic Tubing 


Irvington div., Minnesota Mining 


and Manufacturing Co., Irvington 11, . 
N.J af , Load Center 


General Electric ( 


4 oO 
Components dept Plainville 


Heater 
Dixie Raydiant Electric Heat Corp., 
Atlanta 5, Ga 
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A Statement of Po ICY 


We pledge: 
to sell only to recognized electrica) distributors since 
we know and appreciate the specific functions he per 


forms in today’s economy. WE WILL NOT UNDER 





ANY CONDITIONS SELL DISTRIBUTOR ITEMS 
DIRECT TO CONSUMERS 








to offer our warehouse facilities only as a service to 
our distributors for we have no intention of competing 
with them in any way or at anytime. WE HAVE ONLY 
5 WAREHOUSES THROUGHOUT THE COUNTRY 


AND THESE ARE USED MAINLY AS REDISTRIBU 
TION CENTERS 

to offer a discount and pricing structure that will allow 
a fair profit to the distributor as compensation for the 
valuable services he renders us 

to offer to the recognized distributor the services of a 
hard-hitting, technically wise group of salesmen (Tri- 
angle employees) who know that teamwork between 
themselves and the distributor is 


for both 


the key to profit 


That is our policy—and at TRIANGLE, you know— 
iT MUST BE RIGHT! 


lt you would like to join the ranks of authorized Triangle Distributors who are 


benefiting trom this policy, a note on your letterhead wil 


| bring a prompt reply 


TRIANGLE CONDUIT & CABLE Cane _ 


Tre lrode Mart 
of TOP Qvuelty 


NEW BRUNSWICK, NEW JERSEY 


Manufacturers of Arteries for Electricity, Liquids and Gases. 


WIRE + CABLE + CONDUIT - PLASTIC PIPE + BRASS AND COPPER TUBE 
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TOP OF THE NEWS .... and its significance to you 


Copper hike affects 
wholesalers 


Distributors hurry help 
to flooded customers 


Net profit sinking 


Distribution problems 


discussed by Senate 


Home-buying credit 


Certified lighting 


Rate of inventory formation 
disquieting 


New appliance maker 
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Reproduction of advertisement appearing in leading electrical magazines. 


US. 
Siglo ROYAL MASTER 


“ff, — 
a | 


PORTABLE CORDS 


29 nS 
M iife- 


TESTS PROVE IT! 


Here are some of the startling facts: Your United States Rubber Company 
26% greater oil resistance sales engineer will “all on you to prove 


33% greater heat resistance CONCLUSIVELY that U.S. Laytex 
9, ; ; ~ 

38% greater tension or breaking strength Royal Master is the finest portable cord 

50% greater resistance to cutting ; , 

: , ever made. Don’t place any order for 

58% greater abrasion resistance ; 


118% greater resistance to tearing portable cords until you get the full 
197% greater impact strength facts about U.S. Laytex Royal Master 
488% greater flexibility Get in touch with us at the address 
Than the average of molded cords of other below, if one of our sales engineers 


makes hasn't already visited you 


UNITED STATES RUBBER COMPANY 
Electrical Wire and Cable Department 
Rockefeller Center, New York 20, N. Y. 


ELECTRICAL WHOLESALING 


-September 


1955 





WHAT'S NEW WITH YOUR CUSTOMERS 





A New Department 


Starting this month, ELECTRICAL 
WHOLESALING is presenting a new de- 
partment designed to alert you to new 
developments and trends in the operations 
of your two biggest customers—elec- 
trical contractors and plant electrical men. 
Based on articles appearing in recent 
Construction and 


issues of Electrical 


Sound Marches On 


Maintenance, a McGraw-Hi 
"What's New with Your 
consist of a number of sh 
of them wil! contain 
angle for you. Next 
table of contents for 
new departmse nt Dé 


will appear in the 


Wiring Revolution? 


( 


© High Above- 


Unusual Tunnel Lighting 


ei 


e Various Iypes 
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Classroom Lighting 





¥ 


“= 


a 
a 


WHEN THE GOING’S 
ROUGHEST 
SPECIFY THE TOUGHEST 


> 
- 


‘ “ 
- 
- n 


Penn-Texas 


CAROL CABLE COMPANY 


Division of the Crescent Company, Inc Pawtucket, R. | 
Serving Industry for more than 30 years 
"FOR COMPLETE INFORMATION, WRITE DEPT. EW. 
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THEN... SAND-CAST ALUMINUM 


THE ORIG! port 


TINY 
ALUMINUM F! 


ee Ale ZO 
i PIT | 
Pe. LEBECT: O 


sf 5 i" - uss Fae Pet AND Now 


KILLARK 


ALUMALLoy 


For the ultimate men On E| EC TROLET 
in styling ... function and S 
safety, specify... 


.. A FITTING NAME TO REMEMBER 


ELECTRIC MANUFACTURING CO. 


VANDEVENTER AND EASTON LO , MO 


‘WILLARK 
st wouls 





WE’RE KNOCKING HIM 
RIGHT INTO YOUR LAP! 


Here’s how Kennecott helps you their 


make the most of SKIMPY WIRING! 


FREE! TIE-IN MATERIAL! 


H 


Kennecott Copper Corporation 
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SKIMPY WIRING 


"Dead End” Kid of the 
Electrical Business! 
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HINGED REAR REAR SIGHT 7 " MAXIMUM 
REFLECTOR CENTER, y g REFLECTING 
a , SURFACES 


ACCURATELY OF BACK 
| POSITIONED nal 


WATER 


Ih ones Always G leader ~ 


TIGHT 


PACKING : 
IC GLAND 
1500 WATT J ’ : , —~ IMPREGNATED 
ASBESTOS GASKET 


600 VOLT 
MOGUL SCREW 
SOCKET 

SPRING 


' ' LOADED 
ATCHES 
No. 12—2 CONDUCTOR 


RUBBER COVERED CORD 
/ 


4 VERTICAL 
“ INDICATOR 


FIRST TO INTRODUCE 3 | st 
A REAR PEEPSIGHT FOR upact’Zcaistine Se ee 
IMPAC Vv ' ' T 
ACCURATE DAYLIGHT AIMING LENS anon sor 


Most accurate method of focusing—Eliminates Night Climbing of poles 


AVAILABLE IN 18 INCH (30 and 75°) also 20 INCH (20 and 50 ) 


HIGH REFLECTIVE EFFICIENCY enables you to do a better Lighting job with fewer units. 


FASY SERVICING—Locks in open px 


vith both hands 


NO LOOSE PARTS to dangle in tl 


vacking Gland 


GASKETED AGAINST MOISTU RE—has watertight | 
TEMPERED GLASS spun into Reflect 

111. PARTS made ot Corrosion resis 

SPRING LOADED LATCHES tor pos 

FURNISHED with cord 


If you have a wide area lighting comin 
investigate the many advantages this No. 2000 Series Rear 
Floodlight offers. Write for literature 
NO. 2000 SERIES 
n closed position. Unit is de REVERE ELECTRIC MANUFACTURING COMPANY 
4 ge 6011 BROADWAY CHICAGO 40, ILL 
> 4 clear DuUlt tn 
rew Base. A wide range Available in Canada thru Curtis Lighting, Ltd 
provided comprising clamp ; 
Leaside, Toronto 


or pendant ‘from cable 


LUMINAIRES AND POLES FOR SERVICE STATION 


THE COMPLETE LINE OF FLOODLIGHTS - 
MARINE AND INDUSTRIAL LIGHTING 


SPORTS + AIRPORT - STREET - GUTDOOR THEATRE - 
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j 


Every step in the fabrication of @ Rip cord makes it casier to srip 
aransnte Parafiex is subject to rigid and Paranite Parafiex 1s smoot 
quality control. and easy to pull, too 


DIVISION ESSEX WIRE CORPORATION 
Fort Wayne 6, Indiana 
MANUFACTURING PLANTS. Birmingham, Ala.; Anaheim, Calif. onesbors, ind, Marion, ind 
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WAREHOUSES* AND SALES OFFICES 


*Atianta, Georgio 
Boston, Moss 
*Chicago, Hlinois 
Cleveland, Ohio 
Dallas, Texas 
"Detroit, Michigan 
Harttord, Connectic 


—_! —_—_ 


*Konsos City, Missouri 
"Los Angeles, Collif. 
Minneopolis, Minn 





e, 


"Nework, New Jersey 
Omaha, Nebrasko 
*Portiand, Oregon 
Upper Dorby (Phila.), Po 
Rochester, New York 
*San Diego, Collf 

*Saint Louis, Missour' 

"Son Francisco, Calif 
Seottie, Wash. 
Springfield, Minors 





100 AMP 
“takes off this 


CASH IN NOW ON GROWING 100 AMP DEMAND! 
ve is on across the country—the stakes; 
1 dollars! That’s the size of the ade- ice. For you, as for others, i 

wiring modernization market alone increasing business 

to benefit So, be ready to... 


from the growing demand for 100 Amp serv- 
t means steadily 


in the business stands 


METER BOX TO DISTRIBUTION PANEL!” 
1 stvl- 


faster, look better. And they get uniform sty; 
Be ready for the 


SELL THE ONE LINE THAT HAS “EVERYTHING FROM 


It much easier and a lot more profitable 
et contractor needs with just one line. ing and quality throughout 


tractor prefer it, installations go up business... 


STOCK UP NOW — START TAKING ORDERS! 


tocks of Murray 100 Amp equip- 
igh 100 Amy 


nec} 
Be sure you have eno 
onnectsS and Sal 

I uur 77 Main and 
our “PJ” and “PC” combin: 

lipment. And don’t forget 


evices Finally 


; 
ev_y 


PUT THESE SALES AIDS TO WORK FOR YOU! 


will welcome the Murra LOO 


Put them out on the ce 
can be seen. The attractive 
Chart will do a sale 


i chance. Put 


Murray Manufacturi 
ie, B’klyn, 16, New 


Tie in with Murray’s 
100 AMP PROMOTION 


and watch your sales 
curve SOAR! 


“Quality doesn't cost 
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Promotion 





bud 





OPENING GUN to start bringir contract xy 10C np equipment 
is this big two-page, tw © , ment is > pctric publicat 


YOUR CUSTOMERS w ice ‘ ssf et. Gives helpfu 


home wiring ntormation ond c ption « 00 Amo ne 


STARTING NOW and continuing into 1956, hord-selling messager ir 


national and regiono! publicotions w continve to plug Murroy 


equipment for you 


THIS COLORFUL, HANDSOME WALL CHART 


never stop se nq. Put it up where your customer 


REPRINTS of Murray 100 Amp advertisement w go out every month t 


best customers ond prospects be prepored to hondle the business 


COUNTER CARD of Murray's 2-color, 2-poge spread will moke your custo 
100 AMP conscious, help sell more 100 AMP equipment for you 
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of cord failure 


ROME CABLE 
ot sao 


eowmr nEtwvyvoren 


TOmmanct- CaLtiseantrs 
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Never In Years 


a “Best Seller’”’ 


Connector 
Like This! 


CRIMP CONNECTOR 


qe 
with the 


THE UNIQUE DIAPER WRAP 


INSULATOR 


iven't seen anything like it in year 
the way contractors and electricians 
gone” for the IDEAL Crimp Con 
ind its unique 'Wrap-¢ ap” Insula 


to them and they buy it. Not just 
but in volume lots and they come 
back for more, again and again. They like 
t because it’s so simple, fast and easy to 
ise grips like a vise gives perfect, 
re-fabricated insulation around the joint 





f 
ind between the wires needs no extra 


tool to apply 


In fact, for a while demand far exceeded 

supply Now, with greatly increased pro 

duction facilities, IDEAL Crimp Connex 

tors are available for quick delivery. Show * STRONGES 

them talk them order them ind * BETTER INSULATED 
watch them bring you more sales, right . © EASIER TO USE 


l 


now! 


*Patented. Ne 8€ 23649 and other patents pending 


DEAL ELECTRICIANS 


a> Beth Stecve cad ““Wree-Cen tnovlate PROFIT ‘< </ PLIERS 
U sted by the Underwriters sboratories . 
| ; ‘ WITH THIS 


nce. for general use (600 V n bronch 
already been 


ircuit and fixture wiring ’ ’ : 
COMP ANION wl ) ntractors and their 
. am knw os ping IDEAL Crimp 
SOLD THROUGH AMERICA’S SALES-MAKER ~ tending te Fyre aot 


LEAGING DISTRIFUTORS twist, hold and cut 
A real buy 


IDEAL INDUSTRIE it ceaee her vent Galera ae 
s ) fe) oD ‘ r 
IDE if 047 PARK AVE aa is supply w and show them 
y AMORE NO b every | 
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PULFUZSWITCH 
KLAMPSWITCHFUZ 


SNUFAR( 


Stock | | 3 “ Main Capacitio 
and Sell 








Above lustrotion shows 
the Job assembly of combine 
tion Kilampswitchfur end Pulfuz 


switch Panelboard 


DISTRIBUTION 
PANELBOARDS 


@® Pulfuzswitch, Klampswitchfuz and Snufar« 
boards are now available on the ‘‘pane! bass ml 


opportunities for ales 


ess t 


Age! 
All necessary components of « 
main bus bars and lug conne f 
are compactly package 

Switch units are sep: 


Approved by the 


+} 


panelboar 


pressure 
! sSUT 


For whx« 


sume 
LUTTi¢ 


inder 
»lesalers 
these pane 


yourself 


Stark Adam Electric lo. 


P. 0. BOX 357 * ST. LOUIS 3, MISSOURI 


@ write for copy or write fer copy 
Makers of: BUSDUCT » PANELBOARDS « SWITCHBOARDS « SERVICE EQUIPMENT « SAFETY SWITCHES ) ENTERS « QUIKHETER 
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it@ SLOTTED-NECK 
——oo 


ABOolLITE REFLECTORS 
Improve Light Qutput...Reduce Main tenance 


ests show that 
ABOLITE ALL- WHITE, o 
SLOTTED-NECK refle ; } 


tors keep 1 1OOO watt 





, ae i 
lamp 40° F. cooler, 


give 7% more up-l 

line with modern | 
standards. IT} 

longer lamp life and bet- 
ter light. ABOLITE ALI 
W HITE reflectors are fin. 
ished on the outside and 
inside with the whites 
titanium white porcelain 
enamel ever developed 


Atrer 2 weeks of co 





tinuous use, Comparative 





tests proved that 
ABoLITE ALL-WHITE, 
SLOTTED-NECK reflec 


® Unretouched photograph shows results of 
; tors gave Yd ot 


nbiased comparative test. The ABOLITI ctiniaal hich illamine 
SLOTTED-NECK ALL-WHITE reflector had tion, This was 36°7 gre 
Ci ly no dust deposit and showed almost er than a comparable por 
celain reflect t 
in lighting efficiency. In the % 
, : slotted neck construct 
ABo ite unit, lamp heat causes automatic air cir- 
, , ABoLire ALL-WHITI 
ulation through ventilator slots which prevents SLOTTED-NECK reflec. 


dust and dirt from accumulating on reflector tors give a mode 


surface. This results in longer lamp life, greater cient appearance, and 
L ry 
tn Same tim res 

illumination over a longer period of time, and . satan tas 

highest illuminati 


j ; 
reduced maintenance costs. the lowest total cost 


At No Exita Cost All Reflectors Pictured are Available with the 

. Original ABoutite Features of Slotted-Neck De- 
sign and Whiter-Than-White Porcelain Enamel 
Finish Inside and Out. 


AB (ta: mut JONES METAL PRODUCTS co. 


galing TR aiiel. WEST LAFAYETTE, OHIO 
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help your customers save money with 


longer radius for easier 


wire handling — less wire Show them the new down-to-earth way of saving time and trouble 
nsvlotion strain 
in service entrance installations. f{ ne ng ‘ 


cap has no loose 


greoter hood overhong 
for moxzimum protec 
tron from elements 
isly, it 
cover, put it in the 
ground. Now with 
a third of the time' 
quick clamp quick assembly dire 
connection to one prece—no ports 
conduit ond te lose of conduit is required 
EmT } 
nger radi 


y ir area Wi! 


PATENT PENDING \\\ Write for free sample or see your Efcor Representative 


wvtowmee  Cl@Ctrical fittings corporation 


ag] Gm » 37-50 57th STREET WOODSIDE 77, NEW YORK 
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“Our Tiger Brand 





TWO WORKMAN WATCH from blast shelter as charge set off ir HERE A CABLE is raised 
ow mh “Ss ss! bl fr 


distance. I s able shock of fa x - feeds the shovel visible in background 
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Says Chief Electrician, Hudson Plant 


Universal Atlas Cement Company 


se 


Year after year, at this quarry, the Amerclad is exposed 


» the sum- 


mer, the rock often gets so hot that you can’t even toucl 


Jacnwasnval 


it. Other times, the cable lies out in the rain and snow 
often at sub-zero temperatures 

At the Hudson, N. Y. quarry of Universal Atlas, Chief 
Electrician Frank Rodmond said, “This Amerclad runs 
the constant danger of being hit with flying rock frag 
ments through secondary blasting. Yet the down-time 
cost of this operation is so high that we just can’t stand 
cables that keep failing. We kept that last batch of Amer 
clad 12 years before we replaced it, yet it was still service- 
able when we switched over to new Amerclad.” 

If you want service like this, specify Amerclad the next 
time you need cable that can really take it. Amerclad is 
available in a great many sizes and constructions, with or 
without shielding. There is a type to power anything from 
a river dredge or mine locomotive down to a rough and 
tumble electric hand drill. Send the coupon, and get 
more information 


AMERICAN STEEL & WIRE DIVISION 
UNITED STATES STEEL CORPORATION 
GENERAL OFFICES: CLEVELAND, OHIO 
COLUMBIA-GENEVA STEEL DIVISION, SAN FRANCISCO, PACIFIC COAST DISTRIBUTORS 
TENNESSEE COAL & IRON DIVISION, FAIRFIELD, ALA, SOUTHERN DISTRIBUTORS THIS 1S A TYPICAL DRILL 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


A STANDARD TIGER BRAND CABLE 
FOR EVERY SPECIAL JOB! 


asbestos wire and cable 


eericl, underground & submorine 
shewe!l 4 dredge 


SEND THE COUPON 





U-S-8 Tiger Brandi ont 


WIRE & CABLE 
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COME TO CROUSE-HINDS FOR 


Special Purpose Lighting... 


‘ees, 4 TO Condulet 
DUST-TIGHT FIXTURES 
CROUSE-HINDS 


for Free-of-Charge 
Lighting Help... 


CROUSE-HINDS Engi 
neers will survey your lay 
TEM le) Milo selitslemelerdotaelel’ 
industrial locations 
describe National Els 

al Code safety regulation 

suggest pr 
‘ bserve 


UL-approved 


ne Registered 


Condulet 
FLUORESCENT FIXTURES 


VAPORTIGHT FIXTURES 


mm CROUSE-HINDS COMPANY 


DISTRIBUTION 
" SYRACUSE 1, N. Y 


aclwervely (hrewgh 


euecrmicas 


CONODULETS FLOOODLIGHTS TRAFFIC SIGNALS AIRPORT LIGHTING 
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What's Happening 


Washington, D. C. 


September 1, 1955 in Washington 





@ Distribution Laws Under Fire 


a senate committee Is studying the 


listribution of goods and products 
Va.), the Senate Antitrust and M 
it hearings during August. 

In opening the hearings 
onflict between the R 
how can this conflict best 
patible 

west pr 
lesirable. 


Robinson-Patman Act 
Petroleum Ass’n., charged 
such a manner as 
Sherman Act and 
uid the 
i A rds a 
prices high.” 
Cyrus Austin 
Robinson-Patn 
Jesse W. Markha 
I Feder: Tt 


@ Exclusive Dealing Contracts 
I ne hargved ti ? | TC , 
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inufacturer 


@ Fair Trade 


A; 


ELECTRICAL WHOLESALING—September, 1955 





why pay for rusty conduit threads ? 


BUY PITTSBURGH STANDARD—THE ONLY 
HOT-DIP CONDUIT WITH GALVANIZED THREADS 
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You can buy fluorescent lighting 2 ways: 1. Initial Low Cost — or 
2. Long-Term Economy. 

Fixtures that carry the Fleur-O-Lier label usually aren't found in the 
Initial Low Cost group. But the quality built into every Fleur-O-Lier 
fixture assures you of maximum Long Term Economy. 

You'll get better, more satisfactory, and more economical fluorescent 


lighting with Fleur-O-Lier luminaires because: 


1. Mechanical and electrical construction meet rigid specifications. 
2. Only Certified CBM Ballasts are used. 
3. Only Certified Starters are used. 


4. Complete photometric test data, including distribution curves and 
coefficients of utilization are provided to tell you im advance the 


lighting results you'll get. 


5. Electrical Testing Laboratories, Inc., test, check and certify that 
fixtures conform to all the above before they can carry the Fleur- 
QO-Lier label 


For assured fluorescent satisfaction and economy. . : 


7 EUR-O-LIER 


orhain Your Fixtures ae 


. is 


a 
ne 
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STRAPS... STRAPS... STRAPS... 


and every one a business clincher! 


HERE IN THE GEDNEY LINI is every typ 


p your customer want 


GEDNEY NAIL STRAPS 
for rigid conduit 
E.M.T., armored cable 
S.E. cable, etc 


GEDNEY ONE-HOLE 
STRAPS for oval cables 
Hot dip galvanized 


GEDNEY “UNIVERSAL” 


ONE-HOLE STRAPS for 
S.1 ble Hot 


September, 1955—ELECTRICAL WHOLESALING 


GEDNEY ONE-HOLE 
STRAPS " 


GEDNEY CONDUIT 
SPACERS OR CLAMP 
BACKS I 
mA 


GEDNEY NEST BACKS 





GEDNEY 


LECTRIC COMPANY 


GEONE 


RKO BLDG. + RADIO CITY « NEW YORK 20 


pundry, Factory and Shipping P Terryville, ¢ 











General Electric announces 
flatter complexions 





new Deluxe ?|,\\‘ bulbs that 
and furnishings! 


National advertising starts this 


month with full-page ad in 


Sept. 19 LIFER plus commercials 


on GS. the award-winning 


NBC-TV drama, Sept. 5 and 12. 





FUN E O.Z.Firtine poes THE WoRK OF 


For Tee or 


32 Parallel Taps! 
t ‘ \i connector 


£44 \ 4 
-{ ty + 
. bbe? ‘ 
“ \ax 


sizes needed on 
this job! 





ORE connector 


size is plenty 
with this XTP! 


positive con 
p, simply insert 


' 
the job's done 





25 CONNECTOR SIZES do practically all tap jobs. 
® Accommodate over 400 combinati fw 
@ Fit wire from #8 to 1,000,000 CM 


HINGED CONSTRUCTION for quick installation 


SPRING STEEL LOCK WASHERS (tin oene maintain pressure. 
® Hold siliency issure perm: ction 


PRESSURE PLATES designed for maximum contact and grip 
® Serrated for firm grip 
e « ) not rotate during installation 


HIGH STRENGTH, HIGH ctcypnnsncncaptvic 
eH 
@ Ext 


ed part 


Get these combination fittings from your wholesaler now... and put an P amnmeet ' with They re 0.K. 
end to bulky assortments of tap connectors. less spring if They're 0. Z. 


AST IRON BOXES 
CABLE TERMINATORS 
POWER CONNECTORS 
262 BOND STREET ° BROOKLYN 17, NV. Y. SOLDERLESS CONNECTORS 

GROUNDING DEVICES 
GArtield 1-784¢ CONDUIT FITTINGS 


ELECTRICAL MANUFACTURING CO., IN 


San Francisco Plant: 749 Bryant Street 
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GLUTTONS tor PUNISHMENT 


America’s foremost electrical appliance 
manufacturers use CORNISH as standard 


“ 
equipment ...why don’t YOU? Industrial ie 
extension cord sets 


Heavy duty © 
extension cord sets 


for Washing Machines, 
a 
Refrigerators, Hedge Trimmers, > 
| Portable Tools, Small Motors, / SS 
Vd 


Fans, Electric Lawn Mowers, 
































and Business Machines 














Gluttons for punishment! Husky cords in standard lengths; inte 
gral molded-on components. Female connector has double 
contact blades, insuring perfect connection. Moisture- and strain for all types of Portable 


proof. 15- to 100-ft. 16/2 and 18/2 Devices used in Construction 





Work, Manufacturing, Industrial 





Plants, Agriculture and Shipyards 


Household | a \RUMEE compen bit 


ond impocts too severe for 


ess ¢ ent. Both male ond female com 
and ponents integral moided-on, woterpro< stra resistant, Unequalied for 


yeomon service where the goin yH. 25 5 nd 100-11. lengths 








, —16/2, 14/2 and 12/2 type $ 
for long, troubie-free service 


with Electric Mixers, 3 


Toasters, Table Appliances 


Vacuum Cleaners, etc @ 


Sturdy counterparts of the husky CORNISH cord sets 
used as original equipment by foremost manufacturers 


GLUTTONS FOR PUNISHMENT! 


U-L approved . . . QUALITY-controlled wires that 

you KNOW will stand the gaff — on attractive 

spools in convenient lengths for fast and profitable 
’ over-the-counter-sales. 




















Also Neoprene-jacketed cords 
(types SVO, S$JO and SO) 
resistant to oil, heat and light 


CORNISH WIRE COMPANY, inc. 
50 Church Street New Vork 7, fi. ¥. 


@ DALLAS OENVER @ DETROIT KAN 
PITTSBURGH @ ROCHESTE 





for volume...for profit 


Available | America’s FINEST 
and MOST COMPLETE 
line of 


RANGE packed in 
CORDS ividual boxes 


SAFE » DURABLE 
DEPENDABLE — 


You just con't beat a Royal Electric molded cord set! Royal com 
bines skillful engineering, production “know-how’’, and UL listed 
component parts to build a complete and diversified line of 
highest quality, for a wide range of uses. Write for full catalog 
information 


@ FULLY UL LISTED 


20) @:\ Gtk ies iiommeliy lias 4 
RUBBER JACKETEDR CORD . 
MOLDED-ON RUBBER 
CAPS and CONNECTORS 


BUILT-IN STRAIN RELIEFS packed in 
individual boxes 
ROYAL 


are er ROYAL ELECTRIC COMPANY, Inc. 
You'l| SELL het! ‘ PAWTUCKET + RHODE ISLAND 


al foct ers oO 
WIRE + CORD SETS + PLUG end CARTRIDGE 
FUSES +« WIRING DEVICES + CHRISTMAS LIGHTING 


uy 
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WHO makes 


the RLM units | need? 


With the recent revisions in RLM indards for Industrial 
Lighting Units, featuring new upward-component fluores- 
cent units, it is more imp int thar er that you know 
who makes units whic} nform to these newly-established 
and recently-revised spe itior hi hart gives you 
the up-to-the-minute answer. It is based on the latest report 
of the Electrical 7 ting Lat itor! who continually 
check conformance to RLM Standard or a complete set 
of RLM incandescent and fluor pecifications, as well 
as the addresses of RLM Manufacturers, send for a com- 
plimentary copy of the 19 LM Specifications Book 


RLM Standards Institute. Sui 26 W. Madison Street, 
Chicago 6, Illinois 


*, HERE is your 
up-to-the-minute ANSWER! 


INCANDESCENT RLM SPECIFICATIONS These are the FLUORESCENT RLM SPECIFICATIONS 


TD-2 


6 


‘2 #374 /"18 = MANUFACTURERS To 2 1-3 0-1 D2 D3 $D-1 


who offer 
RLM-LABELED UNITS 


ABOUTE REFLECTOR Div 
APPLETON ELECTRIC CO 
BENJAMIN ELECTRIC MFG. CO 
DAY-BRITE LIGHTING, INC 
EASTERN FIXTURE CO. INC 
ELECTRO SILV-A-KING CORP 
ENDER. MONARCH CORP 
FLUORESCENT FIXTURES OF CALIF 
GLOBE LIGHTING PRODUCTS, INC 
THE EDWIN F GUTH CO 
KEYSTONE ELECTRIC MFG. CO 
LEADLIGHT FIXTURE CO 

THE MILLER CO 

MITCHELL MFG. CO 

MULT! ELECTRIC MFG. INC 
OVERBAGH & AYRES MFG 
QUADRANGLE MFG. CO 

THE RUBY LIGHTING CORP 
RUGY-PHILITE CORP 

SMITHCRAFT LIGHTING DIV 
SMOOT-HOLMAN CO 

SPERO ELECTRIC CORP 
SUNBEAM LIGHTING CO 
SYLVANIA ELECTRIC PRODUCTS, INC 
WESTINGHOUSE ELECTRIC CORP 
WHEELER REFLECTOR CO 
WORK-OAITE CO 

ZANE MFG. CO 


° 
A 


CRRRORRORO 


RRRo 


©COoRRRO 








ELECTRICAL TESTING 
LABORATORIES INC 


TerreRi M RIOnG eo! Ret 
all P 
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“Thank You, 
Mr. Mullen’ 


An inquiry came across our desk 
recently for the names of distribu- 
tors of Manson tape in Minne- 
apolis. What snared our attention 
was the closing line in the note, 
“This is the ‘best tape’ that we 
have ever used, and we would like 
to obtain more.”’ The writer, Mr. 
W. H. Mullen of the Bernard L. 
Dalsin Company of Minneapolis, 





a 


you can be assured, was answered 
promptly. 

The Dalsin Company is not a 
big user of tape, they required only 
several rolls—but they did like it 
and took pains to get a new supply 

his, we are certain, is the best 
testimonial to a good product. 

Tape users everywhere have 
found that Manson tape is defi- 

itely a superior product. It is un- 
alled in true adhesiveness, and 


retain this quality over ex- 
ly long periods. It is a true 


riction tape made of a closely 
woven cotton fabric into which has 
been frictioned only new, naturally 
tacky rubber compounded with the 
best chemical ingredients 

Okolite, Okoprene and Manson 
tapes make splices that will be 
tight and waterproof far longer 
than ordinary tapes, and conse- 
quently reduce maintenance costs. 
It’s ‘‘spliced for life’’ when you use AVAILABLE 
Okonite premium quality tapes THROUGH 

Write for a set of instructior AUTHORIZED 
sheets WI - 5678; they will help solve 


: , TRIBUTORS ONLY 
ur splicing problems DISTRIBUTORS 





Made by 


THE OKONITE COMPANY 


OM, 
+ > 
Passaic |6° 


NCE 1878 
SPECIALISTS tM ELECTRICAL WIRES, CABLES AND SPLICING MATERIALS FOR 7S YEARS 


NEW JERSEY 
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Two new tests prove G-E heavy duty HCI 


Safety switches give you 66% safety margin 


same switches 


r 6.000) time at rat 























jue 
Quick 
~ 


prevent burn 
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HERE ARE EXTRA VALUES G-E HEAVY DUTY HCI SWITCHES GIVE YOU 





G-E's heavy duty HC! switches 


GENERAL @@ ELECTRIC 
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SO SAFE! 
ARROW’S 1-75 


WON’T EVEN 
DAMAGE A 


CIGARETTE! 





Arrow’s New T-75 Automatic Staple Gun 


» Non-Metallic Sheathed Cable 


up to in diameter 


Approved? Electrical inspectors all over the country have O.K.’d thousands 
of jobs on which Arrow’s T-75 was used for fastening non-metallic sheathed cables! 








AT LAST! A TOOL THAT TURNS A SLOW, TEDIOUS JOB INTO A SAFE, FAST, SIMPLE OPERATION! 


Safest method of f 





@ Tremendous holding power 


@ Drives staple home perfectly 
rsatile 


Penetrates hard woeds 


SEE HOW THE ARROW T-75 WILL PAY FOR ITSELF AFTER ONLY THE FIRST FEW JOBS 





Merrow FASTENER [70../NC. 


ONE JUNIUS STREET, BROOKLYN 12, N.Y. 
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WHAT'S NEW IN MOTOR CONTROL? 


Now...the spectacular new 


Cutler-Hammer * » >» Unitrol 


Star studded with features that provide 
fastest installation or rearrangement of 
motor control, maximum space economy, 
unparalleled motor control performance 
and new safety for men and equipment. 


Fifteen years ago Cutler immer Unitrol pioneered 
idea of flexit control nter the modern 

t ter per 
ngement 


ntr 


Standardized Modular Construction 


All control units are 20° wide and in 
multiples of 14” in height. This permits 
easy interchange of various sizes and 
types of control units without rearrange 
ment of the entire control assembly and 
avoids wasting space with dead panels 
toadapt non-uniform control units. This 
standardized modular construction also 
insures good appearance at all times 


because horizontal lines match 


Unitrol Uni-Plug Saves Time New C-H Three-Star Control Units 


Uni-Plug automatically connect -ach Unitrol control uni ca ” equipped Nev perlif fertical Contacts end 
ontrol unit to its power supply wher with either i disconnect hes e and te for all time in normal 
the unit slides into oe ing position circuit breakers toth types have self ntrol es. Adjustable Load Sensing 
It also assures complete disconnect aligning tt! position operator ) ils with 3* verload accuracy (com 
whenever the unit is pulled forward for are arrange< a for padlocking wit} ‘ pared to usual 12%) permits motors to 
inspection or attention. All units can many as three locks in “off sitior < harder safely. Full 3-Phase Pro- 
be locked in “disconnect” position tection now costs as little as $6 (list 
Unitrol Uni-Plug thus saves wiring and J pri additional per control unit: Com- 
rewiring time—and insures safety ame n sme UN aoe re this with the cost of just one motor 

Jtier-ftian er idé 


yut 
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COLUMBIA 


FLEX-SEAL 


GALVANIZED STEEL VInvL UNIQUE WIRING PROTECTION 


Gi Cm fil 


<95% 5% *" 5 gee 


LIQUID TIGHT 
FLEXIBLE 
ELECTRICAL CONDUIT 


protects electrical wiring 
reduces maintenance 
insures against costly shut-downs 


Manufacturers of Steel Electrical Conduit Since 1912 


FLEX-SEAL is ideal for use in chemical plants, food processing plants 
laundries, machine shops, and every industrial location where 
moisture, oils, coolants, chemicals, and corrosive fumes attack 
ordinary conduit ond create hazardous wiring conditions. It can be 
vsed indoors and outdoors. FLEX-SEAL bends to smal! diameters 
facilitates work in tight spoces. Sizes %" to 2". Connections made 


with standard Att ngs 


J. i. C. Approved 


WRITE FOR BROCHURE & SAMPLE 


METAL HOSE DIVISION 


COLUMBIA CABLE & ELECTRIC CORP. 


Serving the Electrical Wholesaler Since 1912 
255 Chestnut Street Brooklyn 8, New York 
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Amazing new way 
to provide electric outlets 
anywhere... anytime 





= 207 i plelce 
ELECTROSTRIP 


NEW! DIFFERENT! 


—— 
—— . fren 





what does Amprobe 
100% dealer protection’”’ 
mean in action? 


Pyramid Instrument Corporation 
630 Merrick Road 
Lynbrook, New York 


Gentlemen 


Thank you very much for shipping the three Model 300 
Amprobes to the Wisconsin Power and Light Co., 
and crediting us with the difference between their cost 


elileMel Maer ty 


Your action in ‘protecting’ us in this way is most 


sincerely appreciated by us and 


Yours very truly 


Dain (ef, . 


CULVER ELECTRIC SUPPLY COMPANY 
Madison, Wisconsin 


i , 

j obber after jobber tells us how much Amprobe's person-to-person way of doing 
things means to them. This is Amprobe’'s 100% Dealer Protection Policy in action — 
a personal, friendly way of backing you up down the line, 100% of the time 


Frankly, we wouldn't know how to do business any other way 


world's 

fastest selling 
snap-around 
voif-ammeter 


Pyramid Instrument ¢ ‘orporation, Lynbrook, — 2. 
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Trailer F Wiring 














September, 


is Big Business|!! 


Of the 10,361 trailer parks now in existence less than 2 irc 
wired for 50 ampere 110 220 volt service. The remaining ap 
proximately 98° (most of which are 15 amp. or less) will be 
forced to rewire within the next 3 years. 


Modern mobile homes have as many, and sometimes more, ele 


trical appliances than do the average “‘non-mobile 
these appliances are to function properly, and if the 


is tO receive the 


homes. If 
Irailerit 
kind of electrical service he has every right to 
expect; the Park Operator will have to wire for 50 ampere | 10 
volt service to remain in business 


220 





Write to Hub Industri ) No 
I. 


~ 
- 


Chicago 25 


Damen 
And 


terhead 


Illinois tor 


“The ABC's Of Mobile Home 


Electrical Supy 
Please 1d re ton 


De mand For 


your le 
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- 
One of G-E display 7 
aids is a 4 foot high DOESN PAY! 
cut-out of Pug and Slug ° 


..except when you 

tie in with the big 

G-E Bulbsnatching 
Promotion and 


then... WOW/ 


Now's the time to make your plans for the hot 


test anti-bulbsnatching promotion General 
Electric has yet launched! It starts October | 
with full page ads in READER'S DIGEST, 
SATURDAY EVENING POST and LIFE— 
plus TV commercials on famous half-hour 
NBC-network show MEDIC’’—and 2 page 
spreads in eight trade magazines! 

Your salesmen will have plenty of good dis 
play material to work with, including the four 
foot-high cut-out shown at left. Here’s a fine 
opportunity tor your profit minded customers 
to plan extra displays on G-E bulbs 

A good time to go after new dealers, tox 
Look what you have to offer. General Electric 
bulbs are the most wanted brand of light bulbs 
in America as proved in recent side-by-side 
sales tests against a competitive br and, and as 
evidenced by recent surveys showing that G-I 
bulbs are used in 95 ot all American homes 

And for an immediate boost to bulb sales. 
during the big October bulbsnatching drive 
have vour salesman take one minute to show 
the display material and ask the store manager 
to use it. Then watch your bulb sales boom! 


HERE'S THE BACKING YOU GET! 


BULBSNATCHING 


DOESNT PAY! 


TELEVISION COMMERCIALS on NBC's Mon- FULL PAGE ADS in READER’S DIGEST, FREE DISPLAY MATERIAL — cut-outs, stream- 


day night award-winning drama..MEDIC! SATURDAY EVENING POST and LIFE ers, banners, bulbholders, tuck-in cards 


GENERAL @@ ELECTRIC 
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INTERCHANGEABLE QST-1 TYPE 








LIFETIME 1891 TYPE 


Junior QS-1 TYPE 


At Arrow-Hart, char 
your customer n ming 
line of A-H QUIETTE Lig 


able with Bindina Scre Ww 


terminals. And. to meet the ae” ‘ d Ime : 
because of steady increase ir INTERCHANGEABLE 


aVUr4 


witch capacity 
appliances ond heavier lic r loads, b F f 


TIME and INTERCHANGEABLE ratings r Sentas < 
20 amp 120-277 volt ac only 


Satisfy your customer’: 
plete line of ac switches 


the safe. quiet operatior 





ARROW-HAR 
WIRING DEVICE DIVISION 
103 HAWTHORN STREET, HARTFORD 6 CONN 
OFFICES SALES ENGINEERS AND WAREHOUSES IN 


ATLANTA DALLAS NEW YORK HAVANA BA 
BOSTON DETROIT PHILADELPHIA M ‘ 
CHICAGO LOS ANGELE 5 

CINCINNAT MILWAUKEE SAN FRAN 
CLEVELAND MINNEAPOLIS SEATTLE 


° WIRING DEVICES MOCTOR CONTROLS 
Quality ENCLOSED SWITCHES APPLIANCE SWITCHES 


s 
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times more ozone- 
resistance in the new 


U.S.Royal Master High- 
Voltage Power Cable 


Amazingly better than ANY of the 5 leading brands tested! 


Test A—Here, a sample of 5 KV unshielded U.S. Royal Master 
Power Cable was bent into a U-shape, roughly 8 times its 
overall diameter. Placed upright on a grounded metal plate, a 
conductor-to-plate potential of 40,000 volts was applied 
Because of this high test potential, the air broke down —and 
ozone cracks appeared. All 5 competitive cables failed within 
20 minutes to 35 hours. The U. S. Cable was still going 
strong after 3400 hours! That's real ozone-resistance! 


Test B—A sample of the new U.S. B-18 ozone-resistant 
neoprene jacket was stretched 200°< of its original length, 
clamped in a metal rack, and put in an ozone chamber 

where the ozone concentration was adjusted to .025‘% to 
030% volume. Five other competitive jackets taken from 
leading brands were likewise placed in the chamber. Within 2 
and a half hours, all jackets had failed -— EXCEPT “U. S.” 
This jacket sample did not fail until after 18 hours’ exposure! 
nearest United States Rubber Company District Sales Office 
or write to address below. A representative will arrange to 


For full facts about the great high-voltage cable, call your 


conclusively prove these facts 


UNITED STATES RUBBER COMPANY 
ELECTRICAL WIRE & CABLE DEPT. - ROCKEFELLER CENTER, NEW YORK 20, N. Y. 
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Sylvania 


 Softlight. 


launches a new era in 


lighting —creates 
record-breaking 


bulb sales everywhere! 


ealers report an avalanche of Soft 
lume increases. And 
equally important, Soft 


sales and sensational v« 


Famous Chain Reports: 
int 
| | Softlight increased total 
their regular bulb sales 
_— - monthly sales 157 %*— boosted 
regular lamp sales 27.9%! 


ne pee 


Be: 
ig it 


) hee 


a 


Call your Sylvania Supplier today 
it’s Free! 


“ye SYLVANIA 


...fastest growing name in sight 


LIGHTING ° RADIO ° 


ELECTRONICS TELEVISItown 


‘ ATOMIC ENERGY 
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Levelier : 


No. 4300-PB Phenolic Lampholder 


—Jesigit 

| new dest§ 

| : 
> ee Too! 


Defies Replacement 


What you don’t see in this modernly-styled Levolier® 
industrial lampholder is as important as its attractive 
lines. Built to eliminate replacement, the lampholder cap 
and casing is double thick impact-resisting molded pheno- 
lic. The screw shell inside is .006” heavier than standard. 
The housing, which screws together at the lever, encloses 
the proven Levolier® switch mechanism with either 

push button action or universal lever control. Mod- 

els include 4g", 44”, 44” and pendant caps. 


THE SAFE WAY 


to change lamp bulbs 
is with MSGILL adaptable 
la mp chan gers 


You keep your feet on the ground even 
when you're changing lamp bulbs up t 
McGill 


Lightweight 


40 feet above the floor with the 
Adaptable Lamp 
stecl pole is furnished in 


lock 


spring-actuated 


Changer 
5’ insulated sec 
cons that together securely DS 
buttons Several 

heads for 


shape and type of bulb 


available virtually any 


YOU CAN DEPEND ON 


QUALI 


install it — forget it 


Le 2% lier 


SWITCH No. 41 


unconditionally guoranteed 


IT’LL LAST A LIFETIME 


You have no replacement rries wher u use the N 
41 Levolier® 


so trouble-free 


switch r quality and is 


and dural nditionaliy guaran 
teed against failure deal in any canopy mounting 


idescent lighting 


ce molded 


ikes wiring 


individual control of 
_ also FHP motors 


lic case gives better insulation and n 


pheno 


easier. 6 amp, rated, 125 volts. Underwriters 


Laborat 


MGILE 
Se guards 


__ ARRANGEMENT 


* Conform to N.E. C. 


% Grounding adopted as standard 
by American Standard Ass'n. 


% Underwriters’ Laboratories inspected e 


McGill grounded portable lamp guards 
give you the advantages of the pre- 
ferred, new grounding arrangement— 
a 3-blade plug and convenience outlet 
with 2 parallel blades and a U-shaped 
blade 


will 


third for ground. These port- 


ables outlast several “inexpen- Ne. 5025-SRG 

portables because all component parts are quality 
handles — 
plated with bright 
chromate finish. Levolier switch and keyless types, with 


or without 16-3 SJ black rubber cord. 


sive” 


built molded phenolic heavy steel wire 


cages, electrically welded and zinc 


Available through leading Electrical Wholesalers 


Electrical Division, write ¢ f Ca N A 


McGILL MANUFACTURING COMPANY, INC. 
250 N. Campbell St., Valparaiso, Indiana 
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The Heart 
of the Lighting Industry 


Write fi y 
FLUORESCENT LAMP 
BALLAST BUYERS’ GUIDE 


giving complete technical v V vv Vv V V 


data on over 180 preci- 
sion-built quality ballasts T 


2950 WN. WESTERN AVE... CHICAGO 16, 
























































repeat business 


iS YOURS 




















When you seil a customer CHAMPION 
Lamps, the re-orders flow back to you, for 
Champions are sold only by selected sup- 
pliers. And Champion Lamps’ long, bright- 


burning life insures repeat business for you. 





Find out how you can build a steady, prof- 
itable lamp business by handling Cham- 
pions. It’s being done every day. The sales 
plan is sound, sensible and sure. Write and 


let us tell you all about it. 


CHAMPION LAMP WORKS 


Lynn, Massachusetts 
A DIVISION OF CONSOLIDATED ELECTRIC LAMP CO. 


ELECTRICAL WHOLESALING—September, 1955 





- ib 

~~ ~~ ~~ 
—~ ~ 

i “as 


ACCURATE 


FRICTION TAPE 
RUBBER TAPE 
PLASTIC TAPE 


September, 1955—ELECTRICAL WHOLESALING 








oconds could have finished 


this job on time 


The iob was gt 
and on time. The 


The ° 


send totay for your 
ACCURAT®, 10 SECOND TEST KIT 


no claime n@ypearsay 


product for voto see 
\ 


* 


TPE 


*eeeeenePwyeeeeee 


JO SECOND 


ACCURATE MFG. CO 

5] Hepworth Place Garfie 4 
Please send me. without 

10 SECOND TEST KIT 

NAME 

FIRM 

ADDRESS 

CITY 


eee eee ee eee @ 





M ITCH ELL lights this modern office 





MITCHELL LIGHTS ANOTHER OFFICE 


All-Steel Equipment Inc. 
Aurora, Illinois 


Architect: Johnson & Johnson, Chicago, Illinois 


Electrical Contractor: Michels Electri Avroro 


INSTALLATION: MIITC HELI UNI-FLOW 
| | | yi : y wit 


Z 


Ar 


, 


The new MITCHELL UNI-FLOW fluorescent trof- F. A. SAAF, Chief Engineer 


> Fear " ‘< c > > atl rita . + . . . 
fers offer the most complete, versatile, uniform As Chief Engineer of All-Steel Equipment Inc., 


famous makers of quality office files and furni- 
Every detail of design and construction has been ture, Mr. Saaf has carefully selected the most 


stock line of fine quality recessed units ever made 


precisely planned to make each MITCHELL UNI- efficient equipment for this ultra-modern plant 
FLOW installation a perfect job, both function- For our office lighting,’’ Mr. Saaf states, “we 
ally and architecturally. The All-Steel Equipment, had two objectives in mind: first, a high level of 
inc. installation is o typical example of the supe- uniform, glare-free illumination, and second, a 
rior results attained by MITCHELL UNI-FLOW smooth-flowing, attractive installation. Both of 
these requirements were met fully by the 


MITCHELL ‘UNI-FLOW’ Troffer Lighting we 


; @ selected.”’ 
for better office lighting, 


SPECIFY MITCHELL MITCHELL MANUFACTURING COMPANY 


Write for complete details on MITCHELL 


Troffer Lighting 











2525 Clybourn Ave., Chicago 14, Ill., Dept. ;_; 


In Canada: Mitchell Mfg. Co., lid... 19 Waterman Ave., Toronte 


office and other commercial lighting 
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EVERY TIME YOU SELL WIRE, SAY THESE WORDS FOR EXTRA PROFITS... 


i? 


4 
“ 





















































“How about the Burndy Connectors?” 


Calling on a customer? He needs so and so many So keep your 

feet of wire; so and so many boxes, motor starters gest Burndy Conne 

and switches; so and so many feet of conduit with your customers. It’s th 
That’s all? extra profits. BURNDY—Norwall 
Canada. Factories: New Yor] 


Not by a long shot! The easiest, most natural add-on 
E: port Philips Export Ce 


sale in the business is a supply of Burndy Connec- 
tors! Quality of Burndy Connectors makes them a 





welcome suggestion to your customer —the wide 
scope of the Burndy line makes it a uniquely profit- complete it is, the more 
able part of your sales picture. 





It’s good business to suggest 


... FIRST — for 
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MEMO 


- N.E. ads 
demand 


customers 


This and other 
help create 
among your é 
for National Electrv 


products. 


National Electric 
submarine cable 


Typical of National Electric’s wide range of in National Electric’s Wire and Cable Engineer- 
special cable manufacture is a recently installed ing Department. Experienced engineering and 
submarine cable. capable production facilities are combined to 
\ combination of tough insulations, lead develop deep customer satisfactior 
sheath, steel wire armor and jute made to special Whether you are involved in providing special 
specifications produced a dependable electrical or standard types of wires and cables you'll find 
cable—a cable that will provide trouble-free it profitable to call on National Electric. Our 
service to the owners for many, many years staff of engineers are ready, willing and able to 
Unusual cable problems usually find solution be of service to your organization 


aoa! National Electric Products 


PITTSBURGH, PA. 
3 Plants « 10 Warehouses « 36 Soles Offices 


NATIONAL ELECTRIC SPECIAL CABLES WILL MEET YOUR REQUIREMENTS FOR POWER, CONTROL AND ELECTRICAL EQUIPMENT 
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TIMES and TRENDS 





Lighting—In Perspective 


chandising 


One hal 

pages 
distributor rig] 
the devil and th 

On One side 
seeking new « 


tne electrical 


ot whom have 


insist upon being 
In danger 

down the stree 

the distril 


petter things 


1? 


tings 


be lucky if 
The othe 
(pages 7( 


yn the 
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ENTKA Ud i 
‘PACKAGED GED FITTINGS rs 


EG 


Look for this label when you buy 
fittings. It is your guarantee of 
uniform quality 


rou win AMAVE 


Easy to inventory 


Accurate Count in filling orders 
Eliminates damage to fittings 
Unit sales are increased 
Stacked cartons save space 

No extra cost to you 


Your customers prefer Conduit of COLUMBUS 
fittings in cartons 


7 
¥ 
6 





SOLD ONLY THROUGH 
RECOGNIZED WHOLESALERS 


# 


CONDUIT PIPE PRODUCTS CO., 


PIPE COUPLINGS + PIPE NIPPLES ~+ ELBOWS, RIGID & £E.M.T. 
RUNNING THREAD be pip Oh sgghederdae ° WALL PLATES 


s = ee 
a ee 
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Aware that service pays off with industrials, salesman Ed Markiewicz 
has custom-tailored his techniques to the fact that... 


Industrial Maintenance 
Is His Business 


By Durward Humes 


ROM 8 Kk i clephones Keep jumping 
Miller-Knapp, Inc. The New Brunswick, N. J 
wholesale firm specializes in industrials ind 
the hub of its business is hurry-up phone orders 
Contributing to those busy phones is outside 
salesman Ed Markiewicz. A veteran of 22 years 
is a wholesaler’s salesman he has tailored his 
selling techniques to the unique requirements of lelivering sj 
this market: industrial maintenance e Reliance 
© Fluidity. Markiewicz daily route is elast cut down-tis 
Hes always or il for customers ltacing I ntr 
problems—whether it’s a new production 
rush item to keep an old one going 
e Missionary Work. Markiewicz is more than 
in order-taker Since my accounts often need 
items in a hurry, many orders go in by phone,” he 
explain lr i missionary for our service out tan Arsenal 
helping customers on-the-spot.” How i 
e Backup—|!}! shout Miller-Knapp, the recip Miller: “Evident! 


ore service faster than ev 
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OVERING accounts in three coun 
ties around New Brunswick, in 
dustrial maintenance salesman Ed 

Markiewicz daily route is always 


Industrial Maintenance (cont.) 





tentative 

Markiewicz thinks in terms o 
sales areas rather than routes as 
such. “I can’t work on a cut-and-dried 
time schedule,” he maintains; “I might 
be an hour on a call one time and ten 


minutes the 


Serving Both Sides of Accounts: may Vi 
In the Office—In the Plant ° Service 


ED MARKIEWICZ concentrates on helping industrial customers keep 
their plants operating. Accumulating good-will for Miller-Knapp, he 
is then in a position to cash-in on major improvements and expansions. 


He builds, day by day, on service to both office and plant personnel. 
An old and solid account is a good example: the Sorbo-Cast Co., forg- 
ing manufacturer. He deals with the maintenance foreman, Al Tem- 
perini (above), and with Saul Kessler (ar ; t, belo who handles 
purchasing. 

What Markiewicz considers normal sales are scattered around the 
Sorbo-Cast plant. One installation, typical of his emphasis on mainte- 
nance sales, was control equipment for the firm’s molding machine. 
He is most proud of his work with the firm’s custom-built dryer. Ade- 
quate, controlled heat for drying moldings was the problem, and 
Markiewicz solution was the unit (bel: using 48-500 w. lamps. 
Despite the intense heat, there has been no trouble beyond normal 
burnout. 








e Sales Help—H 
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Fast Phone, Truck Service Back Him Up 


a a a 


Telephone— “2 


Delivery— 4‘ 





Designed to Move Goods in a Hurry 


MILLER-KNAPP’S one-floor house was built to the specifica- 
tions of a distributor concentrating on industrial customers. 

It is located on busy Route 1, near many of the firm’s larger 
accounts. There is a large parking area. Truck deliveries are 
made in the wide bay running the width of the building at the 
rear; even semis can easily be parked overnight. Conduit is stored 
alongside the bay, and bulky fixtures and lamps are stored at the 
far end. 

There is flexibility throughout. Cartons are used rather than 
bins, and carts are used to move heavy items. The aisles are 
intentionally wide (see photo). When empty, the shelving can be 
shifted. The fixtures, on chains, are connected with super-service 
cords for extra aisle flexibility. 
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IKE MOST 
the Boggis-Johnson Elec- 


1 in a consultant firm 


wholesalers planning 


The direct re- 
last March to a spot 


studies 


aphic-population cen 


lding Bog 
several steps further 


was set 
ran applying these same 
yart” principles to the 
itself 
sideration was 


house 
attrac- 
ictor counter-business 
ition in the wholesale 


mit on counter! 


vth The ick ve to an acces- 


customer 


into the 


itself 


Hie spot nen 


ng lot and to the counter 


nd then out again. Make it easy and 


atural ( se¢ photos) 
Such “channeled convenience,” 
found 


business 


the 
Our 
over 


pays off financially 
has 
the move,” 

Johnson, Boggis- 
More 


accommodated— 


ounte! increased 


0 per cent since accord- 
ing to Frederick fF 
Johnson office cus- 
have 
vith less parking 


than had been thought possible 


manager 


tomers been 


ind counter tie-ups 
be- 
fore the move 
© Flow-chart 
think 


manner, 


Then the 


through, in 


firm went 
much the 


affic problems 


on to 
other tr 
human and otherwise 

The solutions were equally satisfac 
and chan- 
salesmen, 


tory. Visitors are greeted 
neled by the receptionist 

operating from a separate sales room, 
ire edged away from time-consuming 
the counter and in 


stock flows easily. via 


conversations at 


th fic 


into the ware 
house and out again even paper- 
work flows through the office with a 
minimum of wasted steps and effort 
like firms in 
areas, had the tradi- 

The firm, founded 
was cramped for space and 
for parking in its long-time home 
north of downtown Milwaukee 
With 20,000 sq. ft., the firm wanted 
at least that 

But another consideration was even 
more important. The firm, after World 
War II, had attempted to build its 
contractor volume. There much 
success contractor business had 
been doubled by the end of the Korean 
War 
reached. To build more counter trade 
there had to be facilities 

“So we went out to look,” explains 
Fred Johnson We had settled earlier 
on this general area—near downtown 
but not hemmed in by it, and near the 
bridges over the river. The river splits 
Milwaukee down the middle 

“We must have looked at 50 build- 
ings,” he continues, “with no luck.” 
Then one day, after inspecting a near- 
by building, the other top firm execu- 
Frederick S. Johnson, presi- 
dent, and James f Johnson, sales 
manager—saw the present 52,000 sq. 
ft. building by accident. On it 
small “For Sale” sign. It 
soon afterward 
© Decoration — This lucky accident 
was followed by months of careful 
planning on how to best utilize the 
new location 

General responsibility for remodel- 


elevator and conveyor 


Boggis-Johnson most 
older 
tional problems 


in 1915 


wholesale 


just 


double 


was 


too 
Then the point-of-no-return was 


drive-in 


lives 


Was a 


was leased 


CROWDED parking and wareh 


the jammed w esale district, its 


1—Move to Central Location 
To Attract More Customers 


ising made a 
Out of 
new plant 
sections of Mil 
monee bridges 


imperativ r Boge hnson 


‘Channeling 


y g to James Johnson, with 
special assistance from his wife, a dec- 
important counter 
area selected colors and general 
decor—and the result is a pleasant, 
combination of 
natural green pegboard 
Fixtures are overhead, displays around 
the edge of the long room 

There’s lots of planning involved 
there,” James Johnson maintains. “We 
tried to keep it uncluttered and pleas- 
There’s coke and candy ma- 
but no chairs to encourage 


Was viven 


on the 
she 


orator 


non-feminine 


strictly 


wood and 


ant 
chines 
camping 

When putting in 
Boggis-Johnson n 
brands rt 


counter equipment 
turally installed the 
The firm is proud of 
bet in 
Space was left along 
advertising panels fur- 

shed firm's suppliers 
e Planning—The warehouse itself is 
hinged around the dock, the elevator 
the down-conveyor. Only counter 
heavy items, such as wire 
onduit, were stored on the first 
Backup counter stock and stand- 
rd packages are on the second floor 
ind fixtures on the third. Large win- 
eas make lighting unnecessary 
muse except on the dark- 


its ] nes doesn t 


miss a 


“a is on the second 

e opposite end of the build- 
ng from the parking lot and counter 
At the top of the stairs is the reception 
received the femi- 
touch. Inside is the 
with the executives housed 
itioned rooms facing the 


in fr 


room, which also 


nine decorative 


r 


ext continues on page 72 
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Problem: Attracting more counter trade. Solution: Heavy application of 
‘flow-chart thinking." Results: In six months, a 50 per cent volume increase 
for Milwaukee's Boggis-Johnson Electric—and more efficient operation 


throughout the firm's newly-acquired plant near center of city. 


Customers to the Counter 


2—Make It Easy to Drive In and Out ..+ From Accessible Counter Area 














Parking oreo 
Covrrer 


1 
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call 
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COUNTER traff 


For other traffic planning at Boggis-Johnson, turn page 





‘Channeling’ Customers (cont.) 





There's Emphasis on Efficiency 
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ALLOWED + 


parate 





ARRIVING 
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e Growth—|! 
office. Included t 
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for meals), catalogs and o 
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NEW CURTIS 
FORTY-SIXTY SERIES 











NOW AVAILABLE 

FOR ALL 4 - 5 AND 8 FOOT 

RAPID START, SLIMLINE 

STARTER AND LOW BRIGHTNESS LAMPS 


America's most famous line of fluorescent 


luminaires has been redesigned to give you 
more than 100 separate and distin ts 


The new Curtis Forty S xty Series provides 


excellent general mit 


U itor schools 
offices stores and other 


teriors. These »w-brightr 
40 of the ght 
the working plane T ‘ otfer a 


the direct 


zak aium 


TONG HANGERS 


ong Mongers faciliteote and ut 
cost. Use of Tong Hangers allows a AT : 


consideroble§ flexibility plocement of 


idee Sey ee ee 


construction obstocies such os beoms, sprink 


sp 
er heods, etc 
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SPOTLIGHTING YOUR MARKETS 


No. 5 in a Series 





Brings you up-to-date on what you can sell to. . 


The Meat-Packing Market 


@ This is a top market—except for small local slaughterers. Industry sales 
stability has put stress on improved production. 


@ Comparatively small plants buy proportionately more equipment than 
do large units, since minimum mechanical needs are high. 


@ While the giants buy centrally, the many independents place their orders 
locally. Most have their own electrical crews. 


processi 


electrical 


these plants 


here's probably 


who 


ex 
ivs centrally refri 
eC electrical 


naintenance 


ig plants 


wholesalers 


refriger 


s often the owner 


ception is the 


i factor mainly in 


e Measurement 
ibove-average 
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with m 


ire among 
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n ques 

from the time ar 
are shipped as p 
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electrical suppli es 
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aie 


ny 
Mais & 


1 
iCKal 
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Stay 
facto! 


geration and 


where they 
big Another 
| crews ind the 
ncluded) 


to 


ind modern ca©rs 


This means 


motor 


OF 


nation § largest 


and 


tr 
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MORE MECHANIZATION FOR MEAT-PACKERS 


More mechanization for a stabilizing 
industry—that's the story of the meat- 
packers. Pinned for years between sea- 
sonal supplies and constant demand, 
the industry has worked out a fairly 
level course since World War II. 

Price is the key consideration. To 
overcome its fluctuations, especially in 
local markets, meat packers have 
turned to refrigeration all the way 
from slaughter to retail sale. In the 
plants themselves, there is more me- 
chanical materials handling and equip- 
ment for quality control. 

Every meat-processing operation is 
included as part of the industry. The 


basic ones are (1) slaughtering and 
processing, (2) sausage making and 
(3) rendering. Other industry opera- 
tions, such as dog-food making, are 
dependent on them, and most plants 
—apart from local butchers or slaugh- 
ter houses—handle more than one 
operation. 

The industry does a business of $15 
billion annually, divided among some 
4,000 plants. The “big four,” however, 
do 40 per cent of this business, while 
the 50 largest companies do nearly 70 
per cent. It is estimated that 1,600 
plants are the core of the industry; 
small local slaughterers are the least 


likely 

The bright spot in this picture is 
that the big four, despite their busi- 
ness volume, buy only about 20 per 
cent of the supplies and equipment. 
The reason: smaller plants must have 
a minimum of mechanical equipment, 
with more in to output 
than the big processors. 

While the big four tend to buy na- 
tionally or regionally for their dis- 
persed complex of plants, the inde- 
pendents purchase supplies locally. 
Larger independents have purchasing 
departments, while smaller ones buy 
through the plant manager. 


market for wholesalers. 


proportion 
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Meat Packers: Supplies for electric-powered production lines 


Besides the moisture 
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The Bottling Market 
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A Tale of Two Cities 





JUST WHAT !S CLP? 
HE Certified Lighting Program is a long / 
plan to cultivate and sell up the ripe HH ere S How 


range } 
ommercial and industrial relighting markets 
mn a national scale 
CLP has four major phases 
f plans for industrial and 


e Certification « 
vhich meet established 


nercial installations 
iu rial tandare 
e Sal trainin ontractor 
listributor ilesmen and utility 


industrial and 





ynsible 





tallation 


unin 


PRIME MOVERS 


+? 


both nationa 


ud t! t 


ind other promotion 

ivailable to the con 
and the local committee 
Once the in nation-wide oper 
tion (there now idvertising 
ind publicity business 
magazines wil Nation 
Lighting Bureau 
et the CLP 
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Distributors Are Pushing CLP 


... In Detroit—it's the broad-front approach 


AM lor 
thinking 


5_000-minimun 


BIG PROGR 


aS 


s 


I 

nil | 
huCcUd 
New 


. her 
memode 


am 1n 
With were fellow s 


NAED Industrial-Commerc 
Committee 
e Took It Home 
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Idea Man—| 
), Em I 
NAED'’s Ir 
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Vital 


‘ 


e Distributors 
the Nath 
MA Detre 
he CLP st 
e Industry 


NI 


Consumer 
the 


was m™ 


For the complete, 
on Detroit's CLP 
and will operate, 


step-by-step story 
how it was created 
its training, advertis- 
financing and objec- 
78 


ing and publicity, 


tives—turn to page 


CLP 


local 


Nationally, is based on the 
that groups should build 
around suggested organizational frame- 
work. For the story of how CLP was 
adapted to Cincinnati's needs, turn to 


BO 


idea 


page 





A Tale of Two Cities (cont.) 


etroit’s CLP: A Big Plan 





How It Was Organized 


HOT NEWS f 


talking the program e¢ Ready for Action—On July 18, the 
g a job as oir peration Committee of EAD 
committee mem met to coordinate the preparations for 


$s spread the word, each in his own’ the k off n August 22, Larry 


Na\ { 


way to other members of his trade \ sick made the official announce- 
Herb Cook, executive secretary of ment to tl rd y at an open meet- 
EAD, spoke on CLP at a meeting of ng atter i by 3 n Detroit 

S00 members of the Thomas Edison 
Detroit—a group of house 
ting pr t prop wirer [hes | 
o the 


’ 


How It Will Operate 


most of the rt CLP 


é were the men 
installin 


se for all lighting 
ghting in the sales phase of promotor troit 


It will operate 
be supplemented 
und = industrial hts sO concentrated activity for 

vely smati tf C r months in the fall The 
stores and schools e I eS pportul time to talk 


gram, because 7 


s very favor d re ting is the Septem- 
) take part and to ga p 


ng as poss 


id a three 
minder” campaign 


riod an 
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For a Big Market 


will help promote the papers—News, Times and Free Press 
certified lighting plan and selected neighborhood papers 
rtified lighting can also be a_ using the business and real estate pages 
* savs Bob Fife. “Frankly, there primarily 
installations that won't qualify Because the EAD is a local organ 
tion. The lighting job on ization it qualifies for the local rate 
building might > $1,600 per page in the dailies. Neig 


borhood paper rates are lower 


a 


mercial and industrial periodicals wil 
lso be used, and editorial space about 

the program is expected from all the 

papers 

e Direct Mail, Too—Direct mai! ad 
rtising will be used extensively The 

Detroit Edison Co. will furnish lists 


oO potential customers for the 


paizn Returt request coum 
formation 
prepared by the 
Bureau 
Speakers will 
mote the program. Qualified 
members will carry the cer 
ng message to meetings 
organizations Via present | I 
talks. This activity will be eSSé I vi 
idvertising e Sure-Fire 


Who Pays For It 


Training and instruction 
re to 


the 





Lighting 


How They'll Promote It 
K e the EAD feels that prop 
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Selling the Progr 
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A Tale of Two Cities (cont.) 


Cincinnati s 





Why Distributors 
Are Supporting 


the Program 





Working Out Details 


' 
() pul 


e Finance. 


Setting the Goals 
Ihe plannis committee 


A ser 


e School. | 


e Program 
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CLP: Train the Trade First 


“Itll be a big help just to have all 
lighting salesmen—contractor, utility 
or distributor, saying the same thing in 
the same words.”—Claude W. John- 
son, Jr., Johnson Electric Supply Co. 


ly supported 
trical industry 

e Publicity wa 
CG&E’s 


experier 


consumer p 
ide promouon WwW 
rough CG&E public 
ng for Profit 
Though it may be 
nsumer promotion 
n line with 
( G&!l may 
cation public 
per pages and its own 
e Other Jobs. Admin 


present will be the 


Starting to School 


Final school details 


“We've supported § this program 
through our lighting department. Any 
promotion that can increase industry 
sales deserves our help.” — William 
Longstreet, General Elec. Supply Co 


“This program is certain to make peo 


lighting—and that's 
bank 
be in the course 


B & B Electric Co 


ple conscious of 
Our salesmen will 
Jack Bogdan, The 


money in the 





Lighting Promotion 


Cin- 
cinnati. One that grew nicely was the 
“Planned Lighting” program of the 
Cincinnati Gas & Electric Co. 

CG&E, for the past few years, has 
awarded decals (at richt) to lighting 
jobs maintaining a minimum intensity 
of 35 ft. c. Qualification was handled 
by CG&E lighting men. 

The main aim was to increase the 
electric load, with secondary emphasis 
on increased 


IDEAS germinate and grow in 


lighting-consciousness. 
Both contractors and customers 
publicized in the CG&E publication, 
Lighting for P which went to 
12,000 commercial electric customers 
Contractors were also listed by name 
on all decals. 


were 





For roundup of CLP activities across the country, turn page 





. and A Tale of Four Cities 





Around the Nation With CLP 
IN BOSTON, they’re expanding rapidly 
cients ad tee toe 


| } 


nas peen Zoo 
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this CLP area bers to the ligt 
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IN CHARLOTTE, it’s beginning 


“Rygesonmanietaal S CLP 


rsonnel in 
e Bright Ideas—!! 
Through tl 


IN PROVIDENCE, they’re still pioneering 
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througl 
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For top-quality replacements 


Sylvania Fluorescent Starters 


Automatic Re 
Set 
for 20-watt Lamps 
W ROBOT COP FS2.Nq 


SYLVANIA STARTERS COLOR-CODED 


The Sylvania cur toneapimaaheatie 
Precision Starter line 


... fastest growing name in sight | 
LIGHTING RADIO ELECTRONICS TELEVISION ATOMIC ENERGY ' 
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Since the war, industry has migrated at an unslackened rate 
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Your Customers Are Still on 


This study measures for you the migration of industry during the past seven years and 
suggests where your industrial customers may be moving to—or coming from—tomorrow 


quipment 


heading toward 
of the South and was spent 
modernization 
did this 


inswer would be 


vas slow as most 
t the trend was there Ww! 


had themselves seen 
ffects to Decome con beer 


, whore ws 
oportion 
» de . 
we decided to 
nigration tO § 
n 


tne seven years Iror 


SINCE 


e goods boom. weath- 
recession had i 


ind then 

rT i n 
e Bigger by Far 
pa ity > \ n lf 
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Your Customers Are Still on the Move (cont.) 





These regional shifts within industries have taken place 





ind only leather showed ; 
New Hampshire's 


1ew industrial construction and cap 


vain 


tal spending to equipment 
has fallen off to practically nothing 
Vermont's fact employment is 
down 8 despite a ncrease in metal 


Rhode 


cially hard hit by mig n of textiles 


' 
working peen espe 


ind total nuf 1g employment 
where it was 


industrial 


new 
is being 


At this 


more of the 


built in the state 

point, the outlook is for 
same for New England 
rather than an abrupt halt or reversal 
of its slide. Both population and per 
capita income have been increasing at 


1 slower rate in New Engiand than in 


And though it 
actory em- 
re ot new 
wasn't 
ping pace with iobs 
Middle Atlantic. What was long the 
-ra n ndustrial area of the lt S 
top no more 
re was little to choose 
Middle At 
-at Lakes area the 
al region. By 1954 ced a much new plant 
choice clear The pDullding nd Cas of apparel 
vas definitely perched on lave factor the 
Middle Atlantic states 
v Jersey, Pennsylvania 
and Maryland, along with 
ndustrial District of Columb 
in the runner-up spot th in new | construction. It 
47, the Middle Atlantic had equipment 
yf it S. factory though the 
not only had its 
S but its manu- 


‘ither the 


was 


exodus 


iobs 


ment had registered 

line. Although 
hard plants were up 3° soft 
goods employment dropped 7% from 
1947 to 1954. Like New England, the 
Middle Atlantic has been shifting to 
hard manufacture, and by 1954 


roughly 50-50 between 


1¢ ybs in 


; 


POOUWS 


goods 
jobs were spl t 
soft and hard 

e Up in Only 


Three—Actually, the 
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SHADOWLESS LIGHTING-BY GUTH GRATELITE* 


“THE GREATEST LIGHTING-IN-ACTION TEST EVER MADE!” 
(PHOTO NOT RETOUCHED) 


. it shows why the Martin Company of Baltimore chose Guth GrateLite 
Ceilings as ‘‘the best possible lighting"’ for their new 70,000 sa. ft 


Engineering Building 
65 foot-candles without shadows fron 


No sight fatigue after close, accurate wor 


The entire ceiling glows with seemingly sourceless | ; 


low brightness light... glare-free and evenly distr 


PLUS AN AIR-CONDITIONING BONUS! 


3 See The ¥%” grids help diffuse the conditioned air 
f cc : over the entire work area without drafts 


Ki 


IT 
eee eos. oe eee 











al 


setae 7 
yy 


THE EDWIN F. GUTH COMPANY ST. LOUIS 3, MO. 


A is f 
Husted. NAME N LIGHTING 





THE SALESMAN’S TECHNICAL NOTES 


No. 2] 





KNIFE SWITCH 
ereandse 





Break 


aoe, Lugs 


Blades 


Hs ge 
Saws 


kKrite switch consists 
Of orf or rrore 
movable copper blades 
which, upon operahon 
¢ 4 the Pand/é, are 
orcead berween VI 
type forked pag 
make @e/ectrica/ cor- 
Sach and close she 
clircuasrt 


COMMON SWITCH SYMBOLS 


Termina/ 


MERCURY SWITCH 





Mercury sutteh con- 
s/sts of fube cor7- 
taining a.guanrity 
Of mercury, 2 Corr- 
tacts, and /7@chasi- 
(sim Por 411 ting tube. 
Wilting tube 177 ether 
DITECHION CAUSES 770F- 
cary Fo Flow fe fower 
era, breaking contact. 





anni a 


—_e 
Single-Pole SingkeThrow Double Poe. Single Throw 


— a. 
——e 
a) 
—_———« 


== 


3-Pole Single Throw 4-Pble Single - Throw 


——» 
———* 


cui ‘aig 


TUMBLER SWITCH 





The ¢/uash- type tumb/er 
swith, used extens/ ve- 
ys 40 fn? erior wirin 
or Fhe control of AG: 
and smal/ applances, 
43 a/so the Besigr Ofr- 
err wased For FRree- 
and Foul-wWway switch- 
CS arid rrercursy 
SWI ICP ES. 


THREE- AND FOUR-WAY SWITCHES 





Aa 


asin 


I-Way Switch Aas 3 
terminals and 2 po- 
s/tioris of operar/or), 
A and & above. 


~~ 


4¢-Way Switch fas ¢ 
term/na/s ana 2 pe- 
s/tions of operaron 
A and @ above. 


~ 





ee 


ee are 


@e-— 


Singee- Pore Double-Throas Dowble-Pole Dow bhe-Throw 


—=, = =—_-— ise 
——ei. DB) oe— 
—_— 2s Vil e— ——s 


3-Po/le Doubhe-Throw 


23-Pole Solid Neutra/ 


3F- mh 
Sui tth 


Lamp m7 


lamp /s shown 


MAGNETIC SWITCH 





7o Load 











4 

Contacr 
Pressing Star? bulfor ener 
9/7e8 Coll, which choses main 
contacts and holding Contac 
Melding contact Keeps ce// en- 
erg/7ed wher Start bultor7 
‘$s r@/eased. Pressi79 S$. 
buttor Meenerg:zes cor/, 
open(rg a// contacts and 
cutting ort power from /oad. 


o—___e7. 


be turred 
or or off at ether of 
the WO SWIICAES. 


lamp 


Switth Switch a Fs | 


lamp ™ be *urned 
or) or off at any oF 
the tAreEe Switches. 
O77. Lamp /s shows? 077. 


SAFETY SWITCH 
Lrr7e 


- S: VASIOMIOSY 
S J Pa Cortacts 


Movable 
x Contacts 





Opera 
Nand 


Magretic blowout coi/ 
4s often provided as 
part of magnetic 


Switch ro prevent buarn- 


(779 OF contacts Ly arc 
wher cormtacrs ope). 
Magnetic Kreld of Coil 
Praws arc apward 
and away from contacts. 


FUSOS 
Load 


Sarery switch cons:sts of 
operating hanrd/e, movable 
cortacrs, statiaore Lorn- 
Yacrs, ard fuses, a// en- 
closed 177 a 0K or Ccab/- 
peer excep? Aard/e. 
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Pinpoints the Information You Need on 





Switches_—| 


By J. F. McPartland —— — > , 
and W. J. Novak M ; “ t . } F - t ee - . Number or Breaks 


e Number of Throws 


I+ 


Classification 


e Contact 


e Number of Poles 


Next Month: Switches—ll 
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A Special Report on Residential Lighting . . . 











... Covering Practices, Problems, Bright Ideas 


as ED trom almost any angle today 

nxture busine ss is indeed a wacky of 
I S yroducti I 

} man rer 


first plac 
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Theat Crazy, Mixed-up Business (cont.) 





How Distributors Answered 


Whom do you employ to sell residential 


Today s lighting fixtures? 


70.8 per cent said full-line salesmen 


16.8 per cent said lighting specialists 


e 
Practices 24 per ent said bot 
(And r to another question, 18.2 per 


in answ 
cent of the distributors said they employed 
fixture salesv 
Here are some facts on how electrical 
wholesalers purchase, stock, promote 
and sell residential lighting fixtures. 

: 55.0 per cent said in the showroon 

If you are among the eight out of ten 4 as saat nell io Gee Geld 


independents in the home lighting bus- 13.5 per cent mentioned both 
iness, it will be worth your while to 


Where are most of your residential light- 
ing fixture sales made? 


How many different manufacturers’ lines 


look them over. Some might make you do you handle? 


want to change your present practices oe 
5.3 is the average number of lines per firm; but 
the median firm handles 4 lines 
Zio per cent said this is an increase from two 
vears ago; 41.5 per n i decrease; and 31.0 
trical wholesale distributors today are com ‘ 1 
per cent, no <¢ 
nt about the residential fixture business. Even 
»wer still consider it just a sideline to wiring supplies S 2 - 
The fact of the matter is that a majority of the more What is your approximate dollar invest- 
of the independent firms that handle ment in residential fixtures? 
g fixtures (EW—May '55, p. 104) are 
, the business from its present The average investment per firm is $15,171; but 
ante status the median firm’s investment is $10,000 
“Ing [ i rough 


deeply rooted practices. Some 








rent in the findings of a recent survey con 
ELECTRICAL WHOLESALING among distributors 
oss the nation and presented above. Others have to 
ead between the lines most distr butors bec in r¢ { repercussions on 
What are these changed } a ractices? re their contractor business titis D taken nonetheless 
ire a few of them 9y some to meet the growing competition from the light 
e The almost universal recognition by electric whol ing fixture-only wholesale-ret tlets and others 
salers that—as part of the home decor—lighting fixtures e Still No. One—It s! d be noted, however, tha 
must be merchandised in a similar fashik urniture, electrical contractor—despite his shortcomings as a sales 
rugs and draperies; that they can no longer be sold as just man. despite the trend to re iis discounts, despite 
another supply item. The impact of this realization is eromotional efforts directed builders, architects and 


most obvious in the dramatic lighting showrooms that decorators—is the mar I ounts the most. Almost 71 


ire given front-row-center position in so many distribu per the wholes survey said electrical con- 
tors’ new buildings. A far cry from some ceiling space ractor > “the group most pro le to Ivate today 
near the sales counter or a 10-by-10 cubbvhole crammed ! . thi rcentag ild run higher because some 
with fixtures, these showrooms are designed with one distributors combined contractors with other groups.) 
purpose in mind to do a better job of merchandising What's more. ther een little change in customer! 
the decorative and functional values of lighting fixtures emphasis lately. Eight “ht per cent of the wholesalers 
e The increasing cultivation by distributors of archi ire concentrating on the same group or groups today that 
tects and decorators. As one midwestern wholesaler put they did two years 
it, “The professionals—architects, decorators, etc lave The use of specialist residential lighting fixtures 
more say-so now.” And although the “protection” angle is still limited to a mir listributing firms (see survey 
for the electrical contractor generally is being worked in results above). Salesn vi se ull line of electrical 
builders are getting some attention, too. And for the same products are relied upon to move home lighting fixtures 
reason. “Builders are becoming more important ely,’ by most firms. The main reason: present volume doesn’t 


is the way an executive for a southeastern firm expresse justify hiring a spec st C ; . ilists are pretty 


it much tied to the showroon on nes got to get out and 


e The spreading of the trend toward selling “honest call on the trade 1 


prices by reducing list prices and cutting contractor dis e More Saleswomen 
counts. This latter step is an exceedingly difficu yn o some headway ist r 


2 ELECTRICAL WHOLESALING--September, 1955 











ELECTRICAL WHOLESALING's Questions on Practices 


Who buys residential lighting fixtures for 
your firm? 


2.7 per cent 
25.6 per cent 
specialist 
24.4 per cent 
14.7 per cent 

cent 


5S , 


per cent 
1 
t 


er nt udq.6©a Counterm: 


Whom are your salesmen concentrating 
on? 


aid contractors and builde 
said contractors and others 
aid contractors and architect 


Wtractn 


j r 
Said Contractors 


builders 
».U per cent said cx builders, 
) per cent said « ractors, architec 
orators and builders 
3.9 per cent said all 
per cent said contr 
and others 
per cent said 
builders 


, ar ’ 
~.+ per cent Sa 


architects 
others 


5 + t T ! 
< per cent said act architects, builders 


per cent 


Which group is the most profitable to 
cultivate today? 


70.9 pet 


Do they use your showroom facilities to 
sell fixtures? 


U 3 per cent 





Competent ence to seli fixtu 
Not as effect > aS mer not igeressive 
Excellent petter 

Indispensab e: 


® Postman in the Picture 


ide 18 getting 
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That Crazy, Mixed-up Business (cont.) 





Today's Practices—by Regions 


NORTHEAST MIDWEST FAR WEST 


Whom do you employ to sell residential lighting fixtures? 
D9 per nt said full 72.4 per cent 1 ful 83.3 per nt said f 64 
"19.0 pet : 


» specialis 


mstridutor 


vv fixture sal 


Where are most of your residential lighting fixture sales made? 


ent said in the 33.3 per 
showroom 
55.6 per cer 


field 


How many different manufacturers’ lines do you handle? 


um}| 5.7 is the average number 4.7 is the average nu 
per firm; but the of lines per firm; but 
handles 4 lines median firm handles 3 
r cent said tl 
> Irom two 
per cent 


ce 


What is your approximate dollar investment in residential fixtures? 


estment Ch iverage investment Ihe average investment The \ ge investment 
tthe per firm is $17,615; but the per firm is $9,617; but tl [ firn $28; but the 


median firm’s inv nt 1 median firm nvestment med firm's investment 


S1U0.U000 


Who buys residential lighting fixtures for your firm? 


cent Said 


2 agent 


25.0 pe! 
xeculive 
13.6 per cent said the sup 13.0 per cent said 
ply sales manager p sales manager 
> 


3 per cent said the ware 1.9 per cent said t ware 


house manage! counterman nouse Manager, counterman 
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Here are the findings of ELECTRICAL WHOLESALING's survey of residential light 


ing practices on a regional basis. See how you check with your area's performance 


o 


x. y’ y= | + a y + - 
¥ A ¥ . 
<= od — 


NORTHEAST MIDWEST FAR WEST 


Whom are your salesmen concentrating on? 


SU per 


nly 


Which group is the most profitable to cultivate today? 


cor pel er 1 cor R4 
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That Crazy, Mixed-up Business (cont.) 





Today's Problems 


It's about time someone laid it on the line—so here it is, a rundown on what's 
wrong with the residential lighting business. At least, these are the foremost 
problems as expressed by distributors across the country. But more than just a 


glossary of gripes, the following four pages offer some sorely needed solutions 


ANY problen ire pl 


‘ ' ‘ 
dential lighting industry 
These problems directly involve not only 


nd manufacturer of lighting fixtures, but also tl nove 
® Lack Showrooms 


manufacturers involves tI ck of esmanship of distrib 


utors and the un showrooms 


benefit from the 
e Their Product \ ne official of a large manufact Manufac 
‘ i j portation wa th listributor had an edge in selling 
residential light ildet itract I onsumers 
could not spe 1 the un tr | t I supply 


to another 


signs rurnit store 


products d onception of t lighting f ¢ Dingy Areas— 
ture—products designed for ‘ 
stead of th } <4 r 
¢ Blame Distributor—-But not all manufacture: 
willing to place the blame at their own door 
Although many ' 
merchandising of 
picture 1s not as 
The y Say that tt 
hurting himself 
For the manuf 
ire harmful to the 
Too many distr 
facturers instead of 
chases to two o 
established, publicized prices 
on all comers will find constant 
lines—changes involvu 


will not be able to met 
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ha 


+ . > r re lien? tine ; . ; . ry , 
een selling esidential lighting down ne ve 


© Must Sell Up—tIn this situat on manufacturers agree Today ) problems—by regions 


that contractors must be taught how to increase thei! 


profits by soliciti sales on every rewiring o1 Samples of distributors’ opinions in 
emodeling job be encouraged to sell up 
ither than down in an attempt not only to help them but THE NORTHEAST 
to help all members involved in the industry 


As for builders, they say that this group must be edu 
[ i ol 


iSO 


f using better lighting in homes 

appearances They should show their 
yel see the lighting 

importance 


not seen t 
nds low landise 1s 
cepins and for keeping 
n this 


10n 


ons maf 


e Education Important he lut 


und thr 


education on 


H st e of t C 
e Ethics Disregarded— War 


thing: Price 





nd whotesa 
e A Silver 
r lining in } lark 


Lining—Son 
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Thot Crazy, Mixed-up Business (cont.) 





Trend shows a lower 


contractor discount 


continue fixture sales will be inc 
prices on crept into the 
Also, the tr j 


he discount was red 


ec 
Some wholesale 


aiers Sa 


business 


Ter 


receive any COMMISSIOI 


us money—and that if 
st in helping to merc! 
ut in the field ent 

e Contractor Viewpoint—! 
problem. His ans 
That’s our jot J 


ut 
it 


K¢ pur 


® Has a Role—fFi 


What 


omote 


nceentive 


' 
uniess 


| in inc 


What's m 


wher 
een greater 


e No Incentive 


} by 


tractor (who is 


and indust! 
e Interested in Low Bid | ont f rif 


st Tf ncent 
it mnt the 


nxture tf 
; help e¢ 1! 
him 

Much of 


the trout 
contractor adds 


rs are m 
ce instead of q 
ith these fixtures 
ion 1s too low, and 
n sush” fixtures unt 
ones, where the profits f 
4 New Jersey wh 
| 


cal contract 


ls of the indu 


emselves H 


Discount Headache 


will be 


Ss < 
though not 


howev: 

tnem S 
els of the industr 
A One-Time Sale 


more 0 


i hixture 
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| 
i 
rs 


telesales are oe tor te can be gone | Today's problems—by regions 
overcome some of tf Osta s. When they the! 

more that can and be done in meeting curre! Samples of distributors’ opinions in 
problems, distributors wi on the righ 

then, many believe lig 


on downgrade 


At present, the budget I lighting hixtures 1 Lon THE SOUTH 


rchitects al iilders do not make 


pe raised tf a minimum oO 
e Appreciates Quality—Most 


an architect that good 


Ss Com 


r 
ng down 
le to eluminate com 
the ultimate consumer! 
1s and who probably 
for replacements 
e Least Resistance— Most 


thei t 


the « 


e Advertising Necessary 


seve! 


ni an Hor 
purposes 
e What's the Answer 
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That Crazy Mixed-up Business (cont.) 


Bright Ideas 


Distributors are using many techniques to 
increase their fixture sales. Here are some 
methods that have proved successful. 





. TAKES many techniques in this age of competition 

to offset the problems involved in the merchandising 

of residential lighting fixtures 

Every electrical distributor is conscious of the ills 
vhich are invading the industry and cutting sharply into 
his profits. Many have taken steps to reduce these forces 


and have devised methods in their selling approach whict 
have strengthened their position 

As one merchandising technique, telephone solicitatiot 
to the consumer is being tried successfully by several dis 


tributors, who offer to visit the residence being con 


structed to make suggestions for the proper type of light 
ing in the home 
¢ Mailings—Many wholesalers are expanding their mail 


© include the home owner who might not only be 


in d in fixtures for a new home but also in addi 
or! fixtures for his present structure 
For some d butors, newspaper and radio advertising 
helped to increase business on the consumer, buildes 
ctor level. This has been effective, especially 
f tho who have continued an advertisement regularly 
for at least six months in which the wholesaler offers a 
ift he customer who visits his showroom 
Institutional advertising of model home projects also 
has been a drawing factor for some distributors, many of 
vhom have been allowed to install lighting fixtures in 
the model home in cooperation with the local utility com 


pany and builder 
¢ Food for Thought—A smal! room for snacks and soft 
drinks is one distributor's method of drawing a consumer 
into his showroom. This service is advertised regularly it 
the local newspapel ind has increased showroom traffhi 
considerably 


An effective merchandising technique for one distribu 
tor has been to make night appointments with the cor 
sumer and electrical contractor in the showroom and on 
the job. Often, the distributor will take fixtures to the 


project for display purposes 

For the convenience of contractors and consumers who 
are unable to visit the showroom during the day, some 
distributors remain open late one night each week 

In stressing consumer education as important in boost 
ing fixture sales, several wholesalers are attending 1ec 
tures of the home service departments of local public 
utilities where they speak about the importance of good 
home lighting or provide displays for the programs 

Others have regular sales meetings in which problems 
and possible solutions are discussed. Some distributors 
attempt to meet with contractor and builders’ groups in 
an effort to obtain cooperation in raising lighting sales 
e New to Them—One distributor has found that by fol 
lowing the leads of architects and contractors regarding 
new projects, he has been able to increase his sales by 
going directly to the consumer at the site of the job. He 


Text continues on page 102 
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Indispensable Showroom. Ore of the most 


rtant factors in sé g lig g Ig 

ma F , £ f ‘ tem ene 
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hnique 


elating the New and Old. 4 merchandising 
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3 nt } g mpa t th a 
re P xt ‘ m ne ect 
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HAVE YOU SEEN —_ 
wendeitel things : | 
THIRD ANNUAL 
LIGHTING SHOW 
ELECTRA Sl PPLY Co. 


331 MILL SI POUGHKEEPSII 


MONDAY thru FRIDAY 


Was ¥ it 

















wy 


The Lighting Show. 


The Island Display. ased mobilit The Package Deal. 
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That Crazy Mixed-up Business (cont.) 




















The Space Saver. 


vi 


+} ont 


¢ AHLI Campaign— |] \m 


The Conference Table Technique. 


> month 


ch the distr 
nd utility 
forces towards incre l 
e New Ideas Essential—On 
[LNeT muti rT< < far 
i] eal 


lesalers a I 


s and profits 


n. Comy 


tion from oth 


chandising 


tion picture 
n example 
lighting sp 


the 


neg sp 
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Reprints Available 





each. Address orders t CT tL WHOLESALIN« 
W. 42nd St., New ¥ k 36 
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EXCLUSIVE ELECTRICAL TESTS provide 100% check of G-E ballosts specify General Electric ballasts, you're assured of up to 30 


more light 
assuring you of rated ovtput from ballast to lamp. When you buy or ond up te 50% longer lomp life. This helps you 


save shting dollars 


Flora* shows you why... 


G-E Lamp-matched Ballasts Give You 


Up to 50% More Lamp Life, 30% More Light 


Five more reasons why 


NERA ‘ i ¥ » PE KA id 


EXCLUSIVE SOUND RATING SYSTEM 
. 


SUPERIOR QUALITY CONTROL 
w 70 LONGER BALLAST LIFE 
PROVED PRODUCT LEADERSHIP 
COMPLETE CUSTOMER SERVICES 

















ae 2 be re a o>! Progress /s Our Most /mportant Product 


RESULTS OF A SPECIFIC TEST show thet light 
ovtput can be reduced by os much os 30 


when ballests do not deliver specified elec E N A [ b C T be i C 
trical velves Specify G.E. for reted ovtput 





YOUTH 24 


New Aid for Architects, School Boards and School Admini- 
strators Struggling with Skyrocketing Enrollments: 


ARCHITECTS 
School Boards and 
School Administrators 


* New Low 
FIRST COST 


* New Low 
Th N OPERATING COST 
e ew . * QUALITY LIGHTING 
that promotes 
SERIES () classroom alertness 
... reduces fatigue 


Classroom Luminaire 





NEWS FOR THE INDUSTRY 





Copper Prices Rise To New High 


e Eighty-three year high in price of copper, plus cc © Come The Boosts 
tinued shortage, will force prices up 


be 


e Supplies are scarce and will continue to t 
are very unlikely to drop. 

" 1tUGeRn, ™, 

\ 
I 


e Confusion © Reflected 


ALTHOUGH IN THE ELECTRICAL WHOLESAL 


e Probably Not 
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Justallation B 


CRESCENT 
ABC 


ARMORED CABLE 


CUTMARK 


NOTE CUTMARK on the fourth turn from right on armor 
of cable above. This cutmark (at 114" intervals) shows 
the location of a prefabricated breaking line inside the 
armor. Only a few strokes of a file or saw guided by the 
cutmark, are required to cut through one outer ridge, and a bend by 
hand severs the armor. This results in a clean separation with no 
sharp edge—a safer, easier and faster job. The prefabricated break- 
ing lines are so designed that there is no reduction in tensile strength, 
bending quality, crushing resistance and electrical conductivity of 
armor. 

NOTE BOND WIRE UNDER ARMOR which is in contact with the 
under side of each convolution. This provides permanently low armor resistance. It is fur- 
nished in sizes No. 14 and 12 AWG Cable. 

GENUINE ABC CONSTRUCTION provides for easy insertion of the insulating bushing be- 
cause the paper under the armor readily unwraps from under both ends providing space 
to insert the bushing. 

ALL GLASS BRAIDS protect the rubber insulated conductors, and are flame, moisture and rot 
proof, The use of ALL GLASS braid results in a cable with smaller diameter and lighter weight. 
being easier to handle and install. 


CRESCENT 


WIRE & CABLE 
CRESCENT INSULATED WIRE & CABLE CO. 


TRENTON, N. J. 
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Business Index: NATIONAL PICTURE 











49=100* 


-1947-49=!00% 47 


' Electrical Equipment and Supplies Distributors 195 





Inventories 


van 


y i 














CHANGE 


Sales 


Inventories 





1947-49=100% 


Electrical Appliances, Electronics Parts Distributors 


eee oes | 


Inventories 
4 











% CHANGE 


Sales 


Inventories 


SOURCE: 
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Business Index: REGIONAL ANALYSIS 





ELECTRICAL GOODS WHOLESALERS witsiiaiihis 
JUNE 1955 ame 


rom From 
1954 


NEW ENGLAND 





4 


MIDOLE ATLANTIC 





EAST NORTH CENTRAL 








SOUTH ATLANTIC 





EAST SOUTH CENTRAL 








MOUNTAIN 





PACIFIC 
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ROMEX the original 

cable is made only by General 
won nationwide preference for 
service record 


on-the-job safety record 


ROME is idea! for bot! 

jobs for all home cir ts bey: 
equipment. Delivered to you in 
resistant carton that automat pay U Ther 
wire as you need it, ROMEX is cl » hand ROM 
its silver finish does not flake 
work area. ROMEX js widely 


EX 


name It the | 


getting the rea! thing’! 


GENERAL CABLI 


CORPORATION 


BARE, WEATHERPROOF INSULATED WIRES and 
CABLES FOR EVERY ELECTRICAL PURPOSE 
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Wholesale Price Index for 62 Electrical Products 





1947.49 100 july 


ghting Panelboard, fuse type. Unit :each 
ghting Panelboar rcuit breaker type 
: type A, 250 volts. U 
type C, 575 


>> ew 
wn 


~n 
on o 


o) 


starting switch 


a 
1we 


w 


ao Pw 
ao o 


w 
> & 


wo 


bal! bear 
open sieeve 


ba bearing 
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Meet the man 


who just discovered “| U ly @ 0 UW) © fittings! 


hook Vallee 

new concept in 

dacia s the reol 
answer to fitting problems The: y 
of one piece heavy gouge we 
has been ccurarety 
uniformity nese fittinc 
far surpass UL requirement 
Tube-Weld fittings represer 3 2» re dea in 
quality, design and price. They are available in .’ 
and |” sizes, and have the follo } res ELECTRIC TUBE PRODUCTS 
®@ Extra long o ts provide exceptionally easy pulling e ary of Berger Machine Jucts 
of wire 74-16 Grand Ave., Maspeth (W.Y.C.), NW. Y., DEfender 5.8000 


EXTENSION-PIECE CONNECTOR COUPLING OFFSET CONNECTOR 


EO (*. A wae 
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ED AM AY 


UNIVERSAL 


PORCELAIN 
INSULATORS 


~~ UNIVERSAL 


CLAY PRODUCTS CO. 


1549 EAST FIRST ST. 
SANDUSKY, OHIO 


CHUCKLE OF THE MONTH 





Sonn J 
ELECTR 





BLOWE 


CONTRACTOR 


1ON TODAy 
ON 


= | ELECTRICAL 

















BIDS 











Here's one for you smaller wholesalers 
let’s start at $4,000—who'll say $3,500 


NEWS (cont.) 


4.2 cents f 


a’s first August 


‘vrades went 


cents after 


poosted price 


Ire, magnet wire and 


Building wire price 

3 to 10 per cent. Ger 

construction 
port, Conn 

nake son 


! Electr 


Chi 


Cag 


uation | 


materials 


Our take-off calls for $5,000— 


Detre vas reported to have said, that 
the company might be 
50 pound for 


better than 


cents a 
would be 

huttine dow 
e Other Metals Steel and zinc are u 
tight pp but the situation there 
still not termed critical. The 
Ipply s expected to cor 
sut the rest of this yea 
the first quarter of 1956. The 
piv of shes 


because the traditional time for 


t steel 1S expected to 1 


, 
utomod and appliance 


*? 


| makers t 
ise Off is near at hand 


Little Wheels Schedule 
Father-Son Tournament 


CHICAGO, ILI The eighth an- 

il Litthe Wheels Invitational Father 
& Son golf tournament will be held 
Thursday, September 22, at Rolling 
Green Co Club Arlington 
Heights, II. 

The golf committee, headed by 
Norman Arkin, Ira L. Arkin Co., ex 
| attendance in the 

b's history. The committee includes 
d Hansen, Meade Electric Co.; Mike 
nn Ir., Chicago Electric Supply 


mtry 


pects the irgest 
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ONE SWITCH BOX FOR EVERY TYPE OF WALL 


NEW VERSATILE RACO #491 BOX 


FOR DRY WALLS! FOR PLASTER WALLS! 


(1) PLACE ON STUD 
(2) LINE UP MARKS 


my (3) NAIL IT DOWN 


INSTALLED TRUE 
AND SQUARE. .IN 
A FEW SECONDS 


Line-up with 
stud face 
for wall 
thickness 


Two Nails Will Hold! 


Five Nails For Most 
Rigid Mounting! 


Bracket is integral port of box side WRITE FOR FURTHER INFORMATION 


Races "A RACO BOX FOR EVERY NEED” 
GS au sre EQUIPMENT INC, 4:21, 12 
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cni€ ve mcer Ihe board 


Co.; and Art Witkin, Cregier Electn 
cal Mfg. Co 

New officers of the club who were 
installed at the Exclusive Little Wheels 
golf tournament in June are: Sheldon 
Weinstein, Ira L. Arkin Co., hub; Hal 


Kilburg, Jr., Kil-bar Electric Co., first 
spoke; Ken Fink, Efengee Electrical 
Supply Co., second spoke; Jack Mc- 


Killip, Crescent Electric Sales Co 
third spoke; and W ally Hultgren, Ir 


Hultgren Electric Corp., greaser. 
0 PE od The Little Wheels Club is composed 
of sons of men in the electrical indus- 
ee] 


try in and around Chicago. A large 


number of sons of men in the electr 


cal wholesaling business have been 
tive in the club for many years 


Westinghouse Promotes 
Chief Officers 


NEW YORK, N. ¥ Directors of 


) stinghouse Electric (€ orp last 
month elected Gwilym A. Price chair- 
n of the board in addition to his 


continues as 


electec 
dent and deputy 
/ . . ‘ be comes a mem 
He’s carrying America’s out- , nd tt 
lirectors anc 1¢ 

standing line of Lighting 
te was elected vice 

scl 

Fixtures president-general manager, res 


iger, ponsible 


t 
operations of all 


ind a board mem- 


New, advanced design 


lighting “hits the spot’’ for distinc- itham sborne was elected vice 


board, of which he 


il fixtures your customers will want as been a member since 1953 
t int by Mr. Hod- 
manutac- 


isic electrical 


ppil 
requirements 


stock ‘em 


100% of the time! They’re perfect for every res- 


ition 


too! 


plus countless commercial] 


and industria 


It will pay you to show ’em . vas filled by the appoint 
. yntieth. Since 1948 





promote ‘em! 


, — PF 


-you “the line that means business." 


~ 


a 
MARKSIONE 


ey 


Get all the details about the 
complete MARKSTONE line. 
WRITE TODAY for the colorful, 
illustrated “Lighting for 
Modern Living’ catalog 


MARKSTONE MFG. CO. 
2460 W. George Street 
Chicago 18, Illinois 
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m 
4 


. IN CONFINED AREAS-- 


————— 


ne 


eS 
3. 
, 


| PLASTIC TAPE 


- 


“U.S.” Research perfects it...° U.S.” Production builds it _ U.S. Industry depends on it. 
per / 


MECHANICAL GOODS DIVISION - ROCKEFELLER CENTER, NEW YORK 20, N.Y. 


Hose « Belting « Expansion Joints « Rubber-to-metal Products + Oi! Field Specialties «+ Plastic Pipe and tines « Grinding nee * Packings « Tape 
Molded and Extruded Rubber and Plastic Products « Protective Linings and Coatings « Conductive re ibesives « erings « Mats and Matting 
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J 
a: 


GEORGE L. RICHARDS tee inn 


£ 








been vice president 

ring ind research 

that post is Dr 

rector of West 

| DOI [Or es Sit cL 

sident since 1950 

Westinghouse ex 

n of the execu 

necessary by the 

physical expan 

volume and 
iles 

that some 

mas an 

rectors to 

time when 

severe in 

‘nt and home ap 

rding to the Wall 

nghouse has ex 

lines in both sales 

rst six months of 

1 from $811.7 mil- 

$5.9 million in the 

During the same 

ral Electric Co., Westing- 

ympetitor, saw its profits 

nt and sales 5 per cent 

lained the first half 

iower billings for 

-nse products and 

new facilities in 


npany, however 


»-»--use Heinemann Breakers! Triangle Expands 


NEW BRUNSWICK. N. J Six 
they’re fool-proof thousand sq. ft. of additional ware 
ho ind mar turing space is 

present wire mill 

ind Cable Co 

Send tor your copy of Manual 101... Ir he addition a steel frame 

“What You Should Know About Circuit Breakers’. k and blo walls and sprin- 





The roofing S 
gypsum deck 
ture has a con 
for truck and 


ving 


HEINEMANN ELECTRIC CO., 152 PLUM STREET, TRENTON 2, N. J. 
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the witch is to PYLE-NATIONAL 


industrial lighting 


fixtures 


EXPLOSION-PROOF 


‘a: 


Series ass | 


DUST-TIGHT 


VAPOR-TIGHT 

DO Series 10 watt signal! 

or pilot lights 

BO Series 50 to 500 watts 

Choice of body and reflector styles 


FLUSH VAPOR-TIGHT 
Type 1570 Pit and subway li 
100 and 200 watts 


Literature Furnished On Request 


PYLE-NATIONAL COMPANY 


WHERE QUALITY | TRAL 


SINCE 1897 
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cm The Box That A 
Is Making Electrical 
Contractors Take Notice! 





CAT WO 
5-$-51 * 5-5-7) 


4"/;5" SQUARE BOX 


The Only Drawn Box 
With More K.O.'s On 
The Sides Than Any 
Other Box Available! 


For general installations where 
maximum wiring room is required 
Depth: 12” or 2%”. Available in 
any arrangement of K.O.'s up to 
1%”. As many as 17 K.O.’s. Wir- 
ng capacities of 30 cu. in. and 42 
cu. in, Hot-dipped galvanized fin- 
sh is many times thicker than U.L 
and Federal Specifications. Write 
for more complete details 


USED IN THESE PROJECTS 


Statler Hotels in Dallas, Texas, and 
Hartford, Conn.; Hudson River State 
Hospital, N.Y., Fontaineblew Hotel, 
Miami Beach, Fia.; N.Y. Housing 
Authority Bidgs.; Various Military 
Projects,; etc 
When you have an installation 
problem not covered by our stand- 
ard line, our engineers will design 
special units to your specifications. 


W\ Write for Our New Catalog. 
\) 


CONDUIT & 
FITTINGS 
CORP 


129 30th STREET *  SROOKLYN 32, N.Y 


Sales Representatives & *Worehouse Stocks 
BALTIMORE, MD. * CHARLOTTE, WC. * *CHICAGO 
ILL. * “CINCINNATI, OHIO * DENVER, COLO. + 
*LOS ANGELES, CALIF. * “MIAMI, FLA. * NEW 
ORLEANS, LA. * WEW YORK, WY. * NEWTON CENTRE 
MASS. * *PHILADELPHIA, PA. * ROCHESTER, WY 








Unveil Nuclear-Electric Plant 


@ First full-scale reactor power plant is expected to deliver 


electricity in 1957. 


© The plant was designed to meet the changing needs of 


its customers. Features single control center. 


“gael SWITZERLAND — The 
ed States’ first full-scale nu- 
clear power plant for the generation 
of electricity will be fueled by 12 tons 
of natural uranium in the form of a 
blanket surrounding » 
pounds of highly enriched uranium 
seed This was revealed last month 
it the International Conference on 
Peaceful Uses of Atomic Energy 
e Deliver In 1957—The pressurized 
power plant, to be lo 
cated in Shippingport, Pa., is part of 
the U. S. Atomic Energy Commis 


J 


some 115 


Nater reactor 


im to develop industrial 

power. The plant will contain 

a 100,000 kilowatt turbine generator! 

which will begin to deliver at least 

60,000 kilowatts of electricity to 

homes and industry in the Pittsburgh 
irea in 1957 

The Westinghouse 


under contract to AEC, is designing 


Electric Corp 
ind building the reactor (or atomic 
furnace) for the plant. Duquesne Light 
Co. will buil 


ll build the generating portion 
' ' 
ind will 


operate the entire pl int after 
its completion 

amount and kind 
of fuel which will be used, it is re- 
ported that most of the power from 
will come from the fission- 


In addition to the 


the reactor 


a il 
NEW SKETCH OF FIRST U.S. fu 


ring he nternational Cor ference 


. of Uranium-235 
Simpson, of the West 
power division, re- 
power will even come 
by high speed neu- 
ally non-fissionable 


substantial frac 

will come from the 

ms of plutonium—a 

product of reacting Ura 

At the start of the reactor’s 

ib eight-tenths of a 

ym will be formed for 

U-235 that is fissioned 

of plutonium increases 
fetime of the reactor 

24 Cc ontrol Rods Mr. Simpson re 

that the 


rol rods. The rods will be made 


reactor will have 24 
ifnium metal which was selected 
absorbs neutrons 
d the atom splitting 
process. Inserting the 
to the reactor slows the atom 

Withdrawing 


1use it readily 
id thus can retar 


it producing 
them speeds it 


ich will hold the re 
an over-all height of 
be cylindrical in shape 
in inside diameter of 
Its walls will be al 


- a 


is 
X me See % 


ant was shown 
f Atomic Energy 


na heat exchanger 


ontaining trans- 
ne atomic reactor 


generate the steam 


> 


~y 


nese under- 
nding area 
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!T’S A CONTINUOUS OUTLET. Cutov 


t eve 


A TWIST AND LIGHTS ARE CON. 


NECTED. T wistout } e ve 


ste e 


eee 


BULLDOG UNIVERSAL TROL-E-DUCT 
I CC Is 
Daal 
| AOL 





Supports 


hem. 


oo! 


EASY TO INSTALL! PROVIDES COMPLETE LIGHTING FLEXIBILITY! 


No need to suspend lights separately. Sturdy Universal 
Trol-E-Duct® the original bus bar system for lights 
and small power tools supports lights in addition to 
supplying flexible power to operate them. 

Movable weight supports position lights where they re 
needed. Twistout Plugs tap power any where along the 


duct. And lights can be 


removed as desired—without rewiring, power shutoff 
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arrange d. changed, adds d or 


or downtime. Customers save on over-all costae . 

a safer, more eflicient system 

Order, stock. promote this profitable over-the-counter 
product. You will be backed by Vigorous advertising 
in leading magazines and by hard-selling promotional 
material. Check with BullDog Field Engineer 
for all the facts. Or, write: BullDog Electric Products 
Company, Detroit 32, Michigan nee 


G BULLDOG 
ae 


your 


ELECTRIC PRODUCTS COMPANY 


A Division of |-T-E Circuit Breaker Company 

13 East 40th Street, New York 16, New 

Bulldog Electric Products Compony 
1« 


Rood, Toronto 15, 


Export Division 
York. In Canode 


(Conoda), Lid., 80 Cloysor Ontario 





thick and will be 

bon steel plates and forg- 
one-quarter inch stainless 
Total estimated weight 
vessel will be about 


extremely pure water, 

is both a moderator and 

ll be 45,000 gallons per 
three main coolant loops 
loops will be installed 
be required for produc 
lowatt minimum de- 

water will be under 
re per square inch 
temperature of about 


e Housed In Containers—tThe entire 
clear portion of the power plant 





he yused in four steel containers 


concrete Cé« 


ym 
Ddelow ground 


tside the nuclea 


ook too different 
power plant, ex- 
‘f large stacks 
illing facilities 
at on an elec 

twork the frequent 

f the customers place 
ments on the flexibil- 
ting plants, and that 


plant, including the 
designed to meet 
nts. The over-all con 
which plays an im 
complishing this, will 
ngle control center 
se and simplicity as 


safet nd dependabil 


t-down require 








zyport power Sta 





improved ovel 


Model 205 I | conven ynal plant The 
DIRECTIONAL SIGN WITH DOWN LIGHT tim r the Shippingport 


rating range 


condition 


hours 


down 


hours 


’ y 


Distributors Receive 

Housewares Awards 
NEW YORK, N. Y Eleven 
NAED distributors received scroll cer 
ificate awa yr winning entries in 
National rical Manufacturers 
lect I ewares section s an 


usewar>res Window 


tion to the 
made to 
New Or 
vention 


follow 
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PRESSURE 
PLATE 


BAC K WiRIN G 

FOR GREATER WIRING 
/ SECURITY, SAFETY AND 
ow CONVENIENCE 


“WHAT, A LILAC AN’ PINK TOAST- 
ER!’ At least ne 4_ time slocery ; { 
was aghast at some of the latest new j ' : Diagrom at right shows how 
the Hubbell pressure plate 
mechanism is designed. The 
stripped wire, when insert 
. ed through the reinforced 

the convenience Sasi solistai Saten tiean 
of modern locates between the two 


Indianapolis, Ind General Electric elela wiring terminal plates which, as 
Supply Co., Salt Lake City tal the screw is tightened, pres 





Graybar Electric Co Chicago 1] plus sure-grip the wire securely 


(picture below) 


eirce-Phelps, Inc., Philadelphia 


Electric Co Pittsburg! 


the 
General Electric Supply Co “Mils 
kee, Wis.; Gilson Supply Co 
land, Calif.; Graybar Electric 


Dallas, Tex.; Mill-Power 
Charlotte, N. C.; White Electric C of a 
Lincoln, Neb 

pressure _plate 
. a . screw connection 
Air Conditioning Unit 
For Three-Room House 


CHICAGO, ILI Air Condit 
ng for an entire house . | Save-A-Splice... 
$500 will be available 1 the publi Another important advantage of Hubbel! 
*y Next year, according & oert pressure plate back wiring is the foct thot 
Lodge, Sales manager the pact - a circuit may be extended using both 
conditioning dgivision I i bock and side wiring. The some binding No. FSe2 
Mitchell Manufacturing , screw anchors both the wire inserted 
Mr Lodge reveale tna ne through the hole in back and the side- 
Mitchell Manufacturing C<¢ ( leeged wire 
iid to be powerful enoug CO S 
sidence at a price of "ea 


) 
-. 


veloped a tiny 


ree-bedroom r 
niy $450.00 


It will be 


sealed and w 


or space. It is 


sting homes 


A.B. Chance Buys Seyler 


CENTRALIA, MO It 
Ch nce Co n } : ; ¢} 


HARVEY HUBBELL, INC. 


FACTORY WAREHOUSE LOCATIONS ASSURE NATIONWIDE STOCK AVAILABILITY 





Inventory Troubles Ahead? 


@ The big increases in durable inventories seem to be 


in automobiles and in steel stocks. 


@ Past growth of inventories raises real doubts. But no 


further rapid build-up is foreseen. 


N' W YORK. N. Y The latest fig ompared he situation a vear 
I ness inventories show erin May, i¥54, inventories Over- 

n increa n one month of $600 mil ill were ill down by about a half 
this would b al Wholesale inventories 

exceeded were unchanged, retail slightly up and 

nventories about $800 





te excep- millior V re *y had been at 
building 1 month which was about the bottom 


ssion. About three-quarters 


+] ip for A G il 1946 when I h re on I 
YOU’RE war-starved inventories had to be re- of the $800 million manufacturing in 
sler j 


in 1950 a 195 ur- ventory d 1@ WV in durable—most 


the Korean War boom t in the machinery industry, which 


! e May Not Continue—These latest vered mor vork than it started 
igures are for May (the lag being one nd so cut down its work-in-process 
of the shortcomings of inventory statis e The Inventory Cycle—In the post 


the spurt may not continue years there have been sever 


with rough the rest of the yeal The Mc- vide ving n the rat accumul 
Graw-Hill n o yusiness nvel rie Three 


j Department of Economics 


FARADAY ports that a preliminary” unofcal times in the last 20 yeas there haw 
estimate for further ar! major inventory c' *s and h 


June shows a Cac 


PRODUCTS building up of $400 million which im- ne ~se added seriously to business 
es some slowing in the rate ibility—the recessior 1938-39 
ite of inventory formation +8-4 
ting tor two reasons: (1) 
build up inventories com 
buying for consumption 
en some 


can 


hi mn a must 
this is taking place 
Pp, production is cut below 


nsumption levels and a 


yusIness recession may result 

uild-Up So Far—Business in 

yn hand at the end of Ma 

8.3 billion. This represented vers 
bout $1.5 billion above Te 


e The B 





» High? 
low point of December present level 
was still some $3 billion 
all-time peak of Sseptem- 

(As noted, a preliminary ret ng, which are now roughly back 
June indicated that inven to their 1953 peaks, while manufac 
another $400 million turing inventories on the whole 
tion in the second quarter still well belov rmer peak levels 
vas running about 5 per he re ck t re more about 

953 average last ré tf 2 | ventoric The 
rease in dur I 
| n dealers 
and in manufacturer 
SELL WITH Sg \ CONFIDENCE eel. Inventories in the metal 
} Ps —H ibric ng and machinerv industr 


-— rose by about $200 million each. And 


Cacti 


; fy J uto dealers were estimated 
aL. ncreased the number of ca 


ADRIAN, MICHIGAN fr 55 thousand to 


SPERT! FARADAY OF CANADA LTO. MONTREA Quesec 
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y VENTILATOR/LIGHT COMBINATION UNIT 


Model 1701 
for Bathrooms 


MOUNTS 
FLUSH IN CEILING 


OFFERS UNUSUAL APPEAL TO HOME BUYERS 
Another outstanding first from Trade-Wind! A combination bathroor) ven! loto, and 
nator beautifully designed in a flush-type ceiling unit. Two 75-watt bulbs provide br 
illumination, And the time-tested Trade-Wind 100 CFM blower unit ossures complete vent 
lation—for both inside and outside baths—eliminating steam, lingering dampness and odors 

Easiest to install... 
Trade-Wind Model 1701 installs between joists and the single installation gives you both 
light and ventilation, thus cutting installotion expense. The unit is pre-wired, further elir 
nating extra work in running asbestos leads. ft can be wired to a single switch or 3 
wires run to a double switch. The Trade-Wind Time-Deloy Switch olso con be used 


The PRICE will surprise you! 


Trade-Wind has priced the Model 1701 at a rock bottom figure, making this new 
light/ventilator combination an outstanding “buy” for every type of home 


7755 PARAMOUNT BLVD. DEPT. EW, RIVERA, CALIFORNIA 
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To sell the MOST 
sell the BEST... 


Stock 
Natch ' 





KEYSTONE WIREWAYS and Auxiliory 
Fittings hove all the time-saving, 
money-saving features your cus- 
tomers want. They're quickly, easily 
installed, readily adaptable to any 
power distribution system. Available, 
too, in both flanged and flangeless 
styles ond a wide range of sizes 
and lengths... from 22" x 2A” x 
1 ft. through 8” x 8” x 5 feet long. 


KEYSTONE SWITCH BOXES and Outlet 
Boxes are loaded with extra quality 
features! BX or Romex clamps are 
already assembled with nested fit 
for easy pulling of wires. Knockouts 
and pri-outs come out double quick. 
And tapped holes ore extruded to 
provide extra 
stripping of threads. Even mounting 


thickness, eliminate 


brackets make installation easier. 





6 ert 


WHER WwW 
“to figure on 
> _ Keystone 








CEYSTONE M 





ANUFACTURING 


equipment 


complete line 


and 


a 


th features to simplify 


) where it counts 


ble, volume sales! 





KEYSTONE CUTOUT BOXES and Pull 
Boxes are furnished in Type “A” 
with hinged cover, Type “SC” with 
screw cover. Both fecture a formed 
construction strongly fabricated and 
securely welded .. . with adequate, 
knockouts. And 
both types are available in a com- 
. stocked for 
prompt delivery to meet your needs. 


easily removable 


plete range of sizes... 


the Complete Line of Wiring Instaliation Equipment 
Sold Only through recognized Electrical Distributors 


COMPANY 


ICHIGAN 





whether in 
slow down 
SIOWS down 
roduction? 
t survey shov 
00 businessmen 
tories to be the 
the last quarter of 
nal 1954 quarter 
could readily 
> a Con 
beyond 
a more rapid 
currently antic 


vould 


inventory 


Eagle Electric Holds 
National Sales Convention 
NEW YORK, N. Y Marking its 
. . prod icer of electrical 
es, | 


tional sales 


agle 


entertained and 
salesmen from 
tates and 

r wives 


it accs 
tant objectives 
anineful contact 


noncible for 
ponsible oO 


selling 


les know-how by 
their far 
the salesmen 


es ind 
ding by the sales- 
needs of the com- 
ves with 

rstanding of 


members of 
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a oo —easy bending qualities 
CONDUIT aid construction of 3 


public parking garages 


y bending qualities of Spang 
put to the test in the « 
e public parking gar 


& garag 
a 
| 


es where « 
ins required tricky bends 
nd beams. But, from all three « 
ites the electrical co 
eported fast, trouble-free conduit inst 
Spanc HD (Hot-Dipped, Hea 
yalvanized Conduit. 
That's because 
manufacturing which | 
product every time. There are 
( te bending problems 
And Spanc HD's uniforn 
lacquered finish does not chiy 
n under the most severe 
Let Spanc be your { 
luit installations. Contact 


Distributor for toy qua 


PITTSBURGH: Ajiies Garage 


Grama tietethent 


CHICAGO: Parking 
Wacker ad 


ker Drive. | 


SPANG-CHALFANT 


5eANS 4 Division of The Notions! Supply Compeny 
GENERAL SALES OFFICE 


CONDUIT / two Gateway center, pittssuRcH, Pa 
District Offices and Seles Representetives 
in Principe! Cities 
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ONE WELLS CARGO 
“ADDS 4-TON CAP. 
710 CU. FT. 

112 SQ. FT. 

TO ANY SMALL TRUCK 


PHONE, WIRE OR WRITE FOR FULL INFORMATION 


WELLS CARGO 


Division of Prairie Schooner, Inc. 
Eikhert, indiena Phone 3-0950 








Preview Of '56’s Automobiles 


@ Increased cost of operation may be in the offing with 


some models. 


@ Power brakes and 
gains in popularity. 


p' TROIT, MICH 
ers of next 
find 
models that might have 
their pocketbooks 

rhe results of a survey, f 
Petroleum Week, McGraw-Hill 


show that higher compress 


} 


some new changes over 


ication 


f 


ratios W >» found in more cars 
tk t h / r 


nat od ind engine changes will 
sult in altered 
teries and acc 

(In May Electrical 
saling published 
hasic f 


ries 

Whe 
an article concern 
ts on the typical el 
some 


owned 


some 

rs salesman 

he salesmen 

1952 model.) 

npression ratios 

climbing to n 
neine powell 


More than 21 


els produ 


} JUCC 


ym pression 


before 
s to 
vlinder when 


bottom of 


is Compared to 
+} top of 
oKe 
e Costs Up—lIt is believed. there 
bout 40 per cent of all 1956 


gT ade 


premium 


ost e) and it could go 


r ent 11 one manufactu 
V-8 engines all 
fuel Octane needs of 

ll <hove the 


require 


irs W sale 
mium gasolir about 35 


2 billion 
compared 
hill th 


ion) Ss Ve 


e Other Changes—To counterbala 


iSOliNe ingle, other hanges 


ve crankc 


pac \ 
this v 
drop 


in engines iS a Sigr 


Offsetting the 


cant increase in average automa 


+1 


transmission capacity New cars 
ibout 11.7 ats 


hold of fluid e 
compared 1955 
The increasing 
V-8 engine is expanding the nee 
spark plugs. About 81 per cer 


156 cars will have V 


to only 9.7 ats for 


popularity 


Prospective buy 
year’s automobiles v 
1955 


published in 


pub 


requirements for hat 


power steering making significant 


also mark the com- 
vill siet trans n m the old 6-volt 
12-volt 
raining 


system 
in popu- 
other car in 
equip- 
1956 models 
on will have lual naust as standard 


will 


andard 


~ 


ind ~quipment nother 21 per cent 
ve it available on an optional basis 
Another Gain 


brakes and 

ig are increasing steadily 
le n popularit bout 24 per cent of 
ing t cars prod i in the first half of 


pped with power brakes 


Power 


87 her standard or optional), repre 


nt gain over all of 

will have powel 
quipment and an 
Simi- 


~ 


than 24 


it optional 

ny more 

models were so 

half of this year 

wr all of 1954 

powell 

the ng tandard equipment and 45 


Pittsburgh Standard 


To Color-Code Conduit 


GH. PA The Pitts 
ird Conduit Co. has an 
nduit sizes through 


PITTSBI 
h Stand 


nceforth will be 


has announced a sim- 
heme which it 

isy to select the 

is based on the fol 
es black: 


inch sizes 


qual 
blue 

n. use protectors 
durable polyethylene 
l plastic 


lyethylene 
selected be 


nce , ie of a tough 

n nlastic re nx 

Ses q n - thy » was 

to oil and acid, ts 

of thern tt [ | take tempera 
ear®r 

in I read protectors are fitted so 

vifi that tt will not fall off despite rough 

tic ndling rding to Pittsburgh 

1] tandar« hey are, however, said to 

1S sv to ta ft. A quick slit with a 

knife will do the trick 
use metal 
to the 


ones 


ire now 
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Whatever the job... 
PERMACEL 


* 


PLASTIC CUTTER BAR free with ever COMPACT SPLICES. |’, cel 29 stretche PERMACEL 
66’ roll of Permacel 29 Plastic Tay over twice its le 1} mold ' 


4 non-conductor. Cuts easily and neatly 
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What's New With Customers 





Continued from page 15 
than incandescent lamps 
tion is favored 
ewlring cost IS 


e Much Higher—! ndescant lamps, 
for specified foot candle level, re- 


yher electrical loads than 


i 
ind 


need heavier 
incandescent 
nsiderable heat 
ms produce less 
less energy. This 
not, be desirable 
the country, pa! 
fall and late 
generated by 


to place a 


Warm Loading Platform 
I I 1 elec c radiant heaters 
f a Pitts 
de warmth dur 
‘rs and drivers 
the Monongahela 
ral bu Idings ol 
igainst cold but 
to make way for 
heaters were 
locations along the 
ng platform. The 
ble to the news 
lt system. Five of 


| ul t p tioned above five 
A COMPLETE, CONCISE, ch hich convey bundles of news 
EASY-TO-UNDERSTAND < or ged neptc Rada Fmt 
GUIDE TO BIGGER PROFITS g five heaters, shielded by protective 
AND BETTER INSTALLATIONS vere pled haclntally sone 
u er p n of the platform wa 

t comfort 
lly operated 
located at one 
switch 
of all 
plant's 


Learn From Modernization 


W .. Stuart writes in his July 


truction 1S 


lustry market 
les a minimum 
k and most are or 


minimum re 





ew systems capable 


ve building-in rewir 
some future date 
© Modernization—There is a desper- 
FANS . BLOWERS . MOTOR 1 for ectrical modernization 


ELECTRONIC EQUIPMENT f existing | lings. The systems in 


PEERLESS ELECTRIC these structures were satisfactory 


ae el! \ f 
THE PEERLESS ELECTRIC COMPANY + 1403 W. MARKET ST. + WARREN, OHIO “ da fOr 
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September 


y ¢ ompartment, 


w ould be 


spec fed 


at ocathons sho 


anc ‘ 
a — a channec\ \ 
nie ood totell © . r 


sicc\ a\- 


» member as a combina- 


c a al fixture support and 

4 sttachmeet ee net 
acrwred ww» 
«“ 


at conductor Tace- 
~<a BY ahe U nder- 


a moony 


atet sbveti be eo aaeetl 
Comp" 

od eqs 

~« window aoe - were 
as 
. furnish and eetals nee FO ve 
: te 

~ acelin x 
veenee * tc tee 

ow * 


» = 


NSTRUCTION AND NV 


ges 94 and 95 pal 
— 

hen look up Underwriters 
wavy to be sure tl 


proved as a com 


; 


Pa 
A 


IND 
ORF fluorescent lighting supports 


T OF 


STEEL CITY ELECTR 


SBURGH 33S, PA 
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ROURKE 





sctrified production 

oping an ever in 
ng need for control transformers 
nm machine tool control and 
of low voltage circuits offers 
profitable sales opportunity 
istomers needs, in 
uintain adequate stocks 


s and sizes, A fea- 


MTC-194B 
7B 


Opt 


ACME ELECTRIC CORPORATION 


679 WATER STREET CUBA, N. Y 


es, Calif 


Toronto, Ont 


West Coast: 1375 W. Jefferson Bivd.. Los Anas 
In Canada: Acme Electric Corp. itd. * 50 Northline Rd 


foe Va ees SO 
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se iL A ae 7 co 
“> oe 
Se Ae —— ‘yo 


> 


= 


[AsT LuGs 


a 








» Lug* 


n 
paitim® 


Three types to choose from...a lug for every 
job—Multimount, Twin and Single lugs. 


Rugged, durable construction eliminaté tripped 
Machined tangs, chemically treated, insure low 
resistance. Compact design with rounded edge 

wire damage and abrasions. Your choice o 
socket or hex head—at no extra 
specifications if desired —silver, tir 


drilling available on Multimoun 


JASPER BLACKBURN CORPORATION 
35 Madison St. « St. Lovis 6 * Phone MAin 11-2821 


SEND FOR LATEST LUG BULLETIN CONTAINING PRICES AND SPECIFICATIONS 
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s connected k 
the fittings shal 


conditions of 


e Focal Point—According to Electri- 
l onstruction and Maintenance 
ed [ this is the focal point oft any 
troversy which may ensue. A 
hec wit nderwriters’ Laboratories 
reveals, that, at present, there is no 
candle {tin ind seal ipproved Ior 


itions Io be so 


pproved, it would have to be safe for 

é the highest C ; f hazard whict 
t lards M le installations 

} e ft = | pp ved by the electrical 

nspectior thorit iving jurisdic- 

tio } eas involved. Such sanc 


interpretation 





Oo 


] to the degree of haz 
THIS GREAT J KIStINg c I pe ific installa- 

MODEL 1986 Gore _— 
PORCELAIN PRODUCTS’ e Secure Approval—Until such time 


an MI ¢ e hitting and seal for 

Z yu lo ions 1S developed and 

WIREHOLDER “ye and recognized bj 
sccommended that those 


AND lesignit ind ins ng such systems 


st check with the 


THESE SECONDARY SERVICE ieeg rene sagalis rity and secure 
MATERIALS os ~ lng provai | each specific in- 


Men’‘s Shop Lights Up 


} ] 


display samples 


ghted by 150 


W 
e custom shop of 

th Ave New 

reveals texture 


ng. The in 





es range fron 
top to bottom. The 
Gotham recessed 
nlights equipped 

38 spotlamps 
s illuminated by 
You'll like Porcelain Products’ metal rein- 70-ft. c. by mear Gotham “Fres 
forced No. 1986 wireholder. They're built to , 1% cessed on centers of 
standards of ruggedness and reliability that . If na lipped with 300-watt 
assure top performance for generations. Metal mps 


in tension, porcelain in compression—hot dip 


. ‘ 
galvanized steel parts—extra sharp, lubricated Murray Manufacturing S 
threads—large pulley-action wire hole makes , 100 Amp Program 
this the finest wireholder on the market “ NEW YORK. N. ¥ The M 

M ; ‘ 1 , ( orp iy 


announced 
A complete line of secondary service 4 : 


mer 
terials built to the same high standards of 


quality and dependability are also available for 


every service installation 


You can depend on the name Porcelain 
Products—the byword for “Quality” for more 


than 60 years 


Now pack aged in a handy carry- 
ing carton with fr handles. 


ELECTRICAL PORCELAIN SINCE 1894 





FINDLAY, OHIO 
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For top volume... in tape sales... sell JENKINS 


FRICTION - RUBBER - PLASTIC 


PAA 


ot. 


o/s 


GOES 
FURTHER 


STICKS FAST— 


. IN ANY é ) 7 
\ ‘ WEATHER , , 
| , . GUARANTEED 


) INL r= FOOTAGE 
s CLs | r 
| 


ay 


WONT RAVEL 
TEARS EVENLY 


BEST SELLER FOR PLANT SUPPri' 


All types of GOLD SEAL TAPE Friction, R 
re cked O-re corton: 
Every roll ce 


os we 5} 
phone-protected, stays fresh 
kins Bros., Rubber Divisior 


DIAMOND SEAL 
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LETTERS 


Continued from page 2 


ligently selective in the accounts he 
services and sells. And there are still 
some people who don’t expect him to 
give away his merchandise. 

Know what you are doing. Get your 
cost of doing business in line .. . cut 
your cloth to measure 

What’s happening to profits may be 
a storm warning. Probably is. Do what 
a ship captain does. Get ready to ride 
out the gale, if one comes 

Prune your inventory. Get rid of 
obsolescence. Buy only what you can 

profitably Cultivate profitable 
Clean up, paint up. Get your 
stock in order. Sell your employees on 
full co-operation. Explain the chang- 
ing picture of lower profits and higher 





costs. Keep your customers informed 
of what you have to offer; use the 
mails to support and supplement your 
salesmen. Collect money due you, 
systematically; improve your cash po- 
sition. Volume without profit won't 
keep you in business 

Take the business you can handle 
successfully and profitably, but don't 
take it all. Greed is a vice. For food, 
it's gluttony. For indigestible volume 
in electrical distribution, it’s disaster 
Get your house in order, if it needs it 
while there is still time. And the best 
of luck to you! 

W. A. FEUILLAN, JR 
VICE-PRESIDENT 
| LIGHTING FIXTURE & ELECTRIC 

SUPPLY CO., INC 
NEW ORLEANS 


to those Of any 


} ’ 
olincidentai 


Use the => II Kozy | i> 4A [> Profit Drop Also Hits 
eee . Industrial Distributors 


— = PHILADELPHIA, PA.—The Na- 
2's TO 4 GEARED PIPE THREADER tional Industrial Distributors’ Assn. re- 
cently announced that industrial dis- 
tributors’ net profit, after taxes, sunk 

16 per cent of sales. This was 
ribed, in an article of the maga- 
Industrial Marketing, as the low- 


71 
pe | 


| 
| 
| 
! 
| ll fig e for illustration only 
i 
| 
| 
| 


Here's a work-si g precision tool that cuts 
accurate threads on 2 pipe every tim 


It's easy to handl to use. foolproof. 


Operated mat I th power, the Ri@alp> 
iP reduces time and scrap in any piping 
ob. Balanced les plify carrying and years 
starting on " 1 root workholder sets r association figures declare that 
to size befor D Is pt mM pipe has only one the industrial distributors’ net profits 
screw to Ugnter no bush have dropped 63 per cent in five years 
For precision and speed... you can't beat th Other figures showed expenses rising 
RigoiD /P/ while gross margins and turnover gen- 
4P CONDUIT THREADER ALSO AVAILABLE. erally sank during the five-year period 
< r “ > Selective distribution the associa- 
— + a em o— tion says, is the only way to reverse 
A ) . y this trend. In a folder entitled, “Selec- 
,° Yr 

La I a ee iT —_ tive Distribution Increases Profits,” 

the NIDA declares 
An unwarranted number of dis- 
tributing outlets neither increases the 
user’s needs nor expands the market 


MANUFACTURED BY 
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GET NE ne | 


RIGID STEEL CONDUIT 


Sherarduct Rigid Steel C LIFETIME CORROSION PROTECTION 
corrosion. Here’s why ‘ 
First, NE’s Sherardizing process of dry galva f re EASY FISHING 
zinc with the conduit walls. for ines the “ gai t rust ] rr . 
sion permanently. Second, Shera-enamel, a s] baked-or ting 
furti er pri tects the conduit Irom a ids n oUuner Trosive ZINC PROTECTED THREADS 
This double corrosion protectiol overs the entire irtace t l¢ e 
and out, including the hills and valleys of every thread STRONG COUPLINGS 
And there are other Sherarduct advantage s 


Easy fishing for example n additior 0 a smo tl le surf a THOROUGH GROUNDING 


Sherarduct’s accurately cut threads let conduit end itt le ‘ 
oF 


coupling ;. eliminate gaps that increase friction, EASY BENDING 


one! 
and I } 
and forming on the job. 
« Write for your free Sherarduct fact 
ing principle makes Sherarduct 


“ 
y 


or.t. ~ we ob 
SEA onal ¢| 1eCtr 
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for plant 
_safety... 


DIAMOND 
TYPE 


* 
MPD 


injects color in portable 
cord to minimize accidents 


... cut maintenance costs! 


Indoors or outdoors...1] ype MD* RED-D-PRENE carries 
current wherever you want it, safe/y and at lowe) 

ost. First designed with tough, oil-resistant Neoprene 
sheath in Industrial Red... easily seen and recog- 

nized by maintenance men. RED-D-PRENE assures long 
wear, reduces maintenance costs. Means positive 


identification in your stockroom. Ideal for heavy duty use 


in Mill and Plant installations. 


RE, ILLINOIS 


Instead it needlessly 
problems of distribu- 
nption of industrial 
irea is dependent on 
istrial users and the 
production. Indis- 

the number of 


itomatically increase 


number of 
competing for 
isiness magnifies 
ge in cut-throat 
mdbution mini- 


Ss jefined DY 

»f merchan- 
icturer sells 

ven territory 
rut selected 
referring all 

cing all sales 

d of selling indis- 
iilable distribu- 

d to carry the 


says that man 
that there ts 
m for the 


sutor’s sales 


lack the 


‘rtain to be 


GE Apparatus Sales 
Opens “Facts Forum” 
CLEVELAND, OHIO—What was 


ich to industry 

g product and 

is unveiled re- 

Electric Co.'s 
nization 

the mer 


| 


mploys a meth 


} 


istomer to the 
rmal atmosphere 
J. Miller, manager of 


nediate distribu- 


ire specialized 
G. ft sales 

long exhibit 

ts manufactured 
ipparatus de 

cts discussed dur 


long forum were 


’ 


Preview session of “Facts Forum’ 
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Blackhawk’s 


Slip-fitter Service 
Entrance Head 


~ WHAT COULD BE SIMPLER 
TO USE OR TO SELL? 


® No threads to cut 


® Strong, neat single-unit 
slip-fitter housing frame 


* Simple one step installation 


Immediate delivery .. . 
to electric wholesalers only 


a 
. BLACKHAWK 
$ 
ackhawk’” INDUSTRIES 


ndustries 
il Dubuque, lowa 





Specify B-I when you buy! 


a 
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ARRO EXPANSION BOLT CO. 


Quality and Service 
since 1930 


The following is the Operating and Selling Policy of 
Arro Expansion Bolt Company, manufacturers of 
quality fastening and drilling devices for masonry — 


for over twenty-five years 


DISTRIBUTION Ar: 
WI H 


INQUIRIES 


PRICES 


RESALI 


} 


STOCK 


SERVICI 


GUARANTEI 


SALES AIDS——Arr 
if t le 
trad vuurnal 


PARTICIPATION 


This has been our Sales Policy since our birth in 1930. We 
believe that this policy, possible only under the American 
system of free enterprise, has been an important factor in our 
substantial growth and friendly relations with our distributors. 


ARRO RE 


ARRO EXPANSION BOLT CO. 


1440 Boone Ave., MARION, OHIO 


RICHARD E 





Lightolier Announces New 
Territories, Appointments 
NEW YORK, N. Y.—Lightolier 


»>new appo nt 


rial sales 


con 
metro- 


| continue 


’ ' f 
) po T on ot! 


ered west 


$10 Billion Market 
In Substandard Housing 
NEW YORK, N. Y.—A new 
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Sangamo Time Switches 


make everybody happy! 


} pre CUSTOM e" 
; - USTOME th 
Orv your Custom On a 


thi ono Teme 
Sang ‘ 


T! - «by a-* 
~ and OF . tol 1 
c 


SANGANIO 


ELECTRIC COMPANY .: 
Atl 
SPRINGFIELD SAN iy pLLINO'US 
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switch for 
higher profits 

















quiet 
switch 


BECAUSE SWITCHES SHOULD BE SEEN 
NOT HEARD! 


Get this sales building kit! 


Here it aon cttractive working kit thet mokes selling 
ROTO-GLO's « cinch. Compect, lightweight, easy to corr 


Write for complete ROTO-GLO details to Dept 


<> » PA & SEYMOUR 


7) Mureey St. New York 7. NY Syrecuse 9. NY 1229 W. Washington Bivd., Chicago 7, Ii! 


rys endorse 

ram of housing re- 
nced last month 

man of the Elec 

nating Gro ip 

lational 

would bring 


social Dene 


for electri 

rd housing was 
tion on the 
Che figure 
modern street 
Action some 
on non-farm 
are in need 


million are 


x pected 


which 


} 


idditiona 


Loeb Electric, Columbus, 


In New Quarters 
COLUMBUS. OHIO The Loet 


( yperating trom 


use am 


Crescent Electric 
Makes New Appointments 
DUBUQUE, IA Titus B. Schmid 


nt Electric Suppl 


that lack 


a t ( 


| 


s succeeded Mery 


f the Rapid Cit 
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John R. Tuttle William L. Hinds 


Albert F. Hills William C. Blanding 


J. R. Tuttle New Head 
Of Crouse-Hinds 


SYRACUSE, N. Y John R. 7 
tle is the new president and chairn 
of the board of directors of ¢ 
Hinds Co. He assumed his duti 
July 26 (EW-August, p. 82 

On that day, three other 

William L. Hinds, chairn 
board, Albert I Hills pi 
W. C. Blanding, executive 
dent—retired from active 
ment. They will continue 
f the board of directors 

Formerly vice president 
urer of Crouse-Hinds, Mr. Tuttl 
sumes his new posts with 
background of technical 
administrative experienc 
of Yale in 1913, he later 
masters degree in elect: 
ing at Harvard. Following 
with the Buffalo, Lockport 
ester Electric Railway and the Merc 
County Light and Power Co., Mr: 
Tuttle joined the Brown-Lipe-Chapu 
Co. in 1917 as a research eng 
later transferring to accounting 

In 1933, he left his position as Givi 
sion controller for GMC’s Brown- 
Lipe-Chapin division and was ap 
pointed controller for 
In 1943 he became com 


{ 


ind to th 


was named 
tors He “Was named 


treasurer in 195] 


Opens Kentucky Plant 


HOPKINSVILLE, KY 
tion and shipments have begun 
new 114,000 sa r t 
Industries, Inc 
Formal opening and d 
plant, however Will 
intil early October 
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our 
and profits 
BY SAVING YOUR CUSTOMERS 


45° per outlet 




















PASS & SEYMOUR, INC., 


Syrecuse 9, N Y 
71) Murrey St, New York 7, N.Y 
127279 W. Washington Bivd.. Chicege 7, 





Phosphor Bronze Contacts 
Clamp Elevator-type 
Terminals 

Patented Revolving Rear 
Plate 

Back Wired 

Sturdy Construction 

Nema “L” Shaped Slot 

30 Amp/250 Volts 

U/L Approved 


Phosphor Bronze Contacts 
Clamp Elevator-Type 
Terminals 

Easily Removable Multiple 
Knockouts 

Back Wired 

Sturdy Construction 
Nema “L” Shaped Slot 

30 Amp /250 Volts 

U/L Approved 


FLUSH-TYPE POWER 
OUTLETS FOR DRYERS 


flat strap mounting speeds installation 


NO. 3860 FOR SINGLE GANG BOX 


3 WIRE DRYER CORD SET 
with “L” shaped slot 


Molded On Rubber Cap ~ Finger Grip Head 
Extra Strong Brass Blades - Coded Conductors 
Nema “L" Shaped Plate + Lengths up to 36 inches 
QQ Designed for Heavy Duty - 30 Amps /250 Volts 


> 2 


SEND TODAY FOR YOUR FREE COPY OF OUR 


NEW 4-PAGE FOLDER ON POWER OUTLETS (Ask for Catalog #38) 





TOM GOPSILL, (left) managing di 
rector, EEWA, inspects the trophies 
new Electrical 
nsored by the 
roducer of the 


yw, look 


EEWA Industries Show 
To Be Held Next Month 


NEW YORK, N. Y.—One hundred 
and fifty manufacturers representing 
50 major cities and 30 states will dis- 
35,000 electrical prod- 
National Electrical 
Industries Show when it opens at the 
69th Regiment Armory The show 
will run from October 11 through 14. 

Most of the exhibits will be keyed 
to the theme of the show, “Safety 
Through Adequate Wiring.” The Na- 
tional Adequate Wiring Bureau, Con- 
solidated Edison and The Electrical 
Associates Club will devote their entire 
exhibits to the theme 

One of the new features will be a 
display of photographic entries in the 
Electrical Installation Contest. Tro- 
phies will be awarded to the top three 
entries in the contest 


NAED Sets Date 
For Executive Course 

NEW YORK, N. Y.—The National 
Association of Electrical Distributor’s 
education committee has announced 
that the forthcoming Harvard Execu- 
tive Training Course is scheduled for 
January 8 through 27, 1956. This is 
the second such course sponsored by 


play more than 


ucts at the 3rd 


the association 

[he first course was reported in the 
August, 1954, issue of ELECTRICAI 
WHOLESALING, pages 40-42, titled, 
NAED Goes Ivy 


Lighting Institute 
Names Managing Director 


CHICAGO, ILL.—The board of 
governors of the American Home 
Lighting Institute has elected Ted Cox 
as managing director of the organiza- 
tion. The announcement was made by 
Robert Minett, Jr., president 

The office of the institute has been 
moved to 542 S. Dearborn St., Chi- 
cago, Mr. Minett also announced 

Mr. Cox is president of the public 
relations firms of Ted Cox and Asso- 
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WHY 
YOUNGSTOWN BUCKEYE 
CONDUIT IS BETTER 


Youngstown is the one 
manufacturer who makes 
rigid steel conduit from 
ore to finished product. 
This enables Youngs- 
town to control the com- 
plete manufacturing pro- 
cess—your insurance 
that each length of 
“Buckeye” is made of 
top-grade steel. 


THE YOUNGSTOWN SHEET AND TUBE COMPANY oie! i221, su 


General Offices: Youngstown, Ohio - District Sales Offices in Principal Cities 


SHEETS - STRIP - PLATES - STANDARD PIPE - LINE PIPE - OIL COUNTRY TUBULAR GOODS - CONDUIT 
AND EMT - MECHANICAL TUBING - COLD FINISHED BARS - HOT ROLLED BARS - BAR SHAPES - WIRE - 
HOT ROLLED RODS - COKE TIN PLATE - ELECTROLYTIC TIN PLATE - BRAILEOAD TRACK SFIKES 
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lectrival 
rod 


Latrobe’ Floor Boxes and Wiring 
Specialties offer real economy in in 
stallation and replacement costs 
Their unique design, free of unneces 
sary parts, mean quicker installation 
ond longer service 


Non-adjustable 
Floor Box 


PIPE OR CONDUIT 
HANGER 


Most economical and best pipe hanger 
sold today. The saddle comes firmly 
fastened to the hanger bracket and 
cannot drop out. Sturdy and depend 
able for hanging pipe to conduit '2 

34”. and 1” to steel beams up to 3s 
thick. Larger sizes for larger pipe 


Adjustable 
Floor Box 


Other Products 


Non-Adjustable Floor Boxes 
Adjustable Floor Boxes 
Gang Boxes Cover Plates 
Junction Boxes Nozzles 
Pipe or Conduit Hangers 
Insulator Supports 
Cable Supports Fish Wire 
Staple and Cable Clips 
Write for new catalog 


Adjustable 
Gang Box 


Sales Representatives in al! principal cities 


Pullman Manufacturing ©o. 


1209-1215 JEFFERSON STREET 


LATROBE. PA. 


Stanford Goldman 
New McCleery President 


COLUMBUS, OHIO Stantord (¢ 


imed president 


Heater Firm Sold 
WISCONSIN RAPIDS WIS 


REPRINTS AVAILABLE 





Ihe Basic Dimensions 
of Your Industry 
\ 


The Vital Link 


» 7 


Why Some Sales Meetings 
Fall Flat 


The Ills of the Industry and 
What You Can Do About Them 
N 


Selling Lighting In Pittsburgh 
H 


Adequate Wiring’s Challenge 
\ 6-1 AW 


The Signaling Equipment Market: 
It's Bigger Than You Think 
4 ; , 
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iD) 


NEW PRODUCTS 


Leviton “Quiet Switch” 
Assures Noiseless Action 





eevee EASILY THE BEST! 


Minimize Shock and Breakage — Quick and easy installations are done best with 


NEW LEVITON ( ~,wickwire 


spring type, screwless terminal switches and receptacles. 


QUICK 

EASY 

exclusive heavy 
contact. Tor 


Your te st gots ave done wtthf, LEVIiToNn 


For full informotion write 


LEVITON MANUFACTURING COMPANY + BROOKLYN 22, N. Y. 


Chicago © Los Angeles © Leviton (Canada) Limited, Montreal 
For Best Results Use Wire By AMERICAN INSULATED WIRE RPORA 





B yn 22, N. ¥ 
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INDUSTRIAL LIGHTING 
FIATURES 


aoe Complete Lines meet 
every safety lighting need! 


CLASS Ii, GROUPS E, F&G 
AND CLASS ili 


either 
Watt size 


WRITE FOR DATA SHEET No. 715I1- 


EXPLOSION-PROOF 


ty Fas CLASS |, GROUPS C &D 
i— ¢ ; “pier es ve 


4 preate ¢ iza J 
¢ ised 

4 Cc in 

r r Ket and 

< W acts 

‘ or t inter- 

P eflector £ . 


WRITE FOR CATALOG No. H-47< 


APORTIGHT 


Por efficien tion and 


WRITE FOR CATALOG No. 9048 = 


R&S also make a complete line 


yf marine fixtures and fittings 


RUSSELL &G STOLL COMPANY, INC 
125 BARCLAY STREET, NEW YORK 7, N_Y. C9 


RUSSELL & STOLL 


PRECISION-BUILT ELECTRICAL EQUIPMENT—SINCE 1902 


Customers on Move 





- 
Continued from poge 86 


printing and publishing an 
e New York on Spot 
tw n New Y k's 


South Atlantic. The 


eversea 


ELECTRICAL WHOLESALING—September, 


1955 





lustrial construction } Cat 
sending. More industry is bound 
ead south to Florida 

e Georgia Flying High G 

I tor employment shot 
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“ yt? ! \ 
| niu, Tide 4 Alb 
October 11-14, 1955 


THE BIG 


3rd National 


Electrical Industries 
Show 


Ry wit os HELD AT THE 
“69th Regiment Armory 


26th Street an exin 








SPONSORED BY THE EASTERN ELECTRICAL WHOLESALERS ASSN 








® See Over 150 Important Exhibits 


> See the Latest Technological 
Achievements and Improvements 
in the Electrical Industry 


@ THE LARGEST SHOW OF ITS TYPE IN AMERICA! 
@ NO REGISTRATION FEES OF ANY KIND 
@ FOR THE TRADE ONLY 
@ MAKE IT A POINT TO BE THERE! 


SEND REQUESTS FOR INVITATIONS TO 


THE AMERICAN ELECTRICAL INDUSTRIES EXPOSITIONS, Inc. 


19 WEST 44th STREET, ROOM 1401, NEW YORK 36, WN. Y. 
MURRAY HILL 7-4580 





Customers on Move (cont.) 


DO YO U PASS U e THE Sapo sige ion — 
PLUS PROFITS 
OF MASONRY ANCHORS? 





Great Lakes states... .”’ 


Making Headway 


VY and where t 


ANCHORING DEVICES ARE AMONG YOUR MOST PROFITABLE ITEMS. 








‘otto RAWLPLUG Co., Inc. 


— | 271 Church St., New York 13, N. Y. 


RAW a yi RAWwIL 
AG SCREW WG CARBIDE 
bes = A, , }}}) DRILLS 
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yielded the 


metals to New York. It 


Ss MARCUS 
LIGHTING TRANSFORMERS 


for quicker, easier 
installation 


Farm West. Mi 


we? i 


WIGHER 
prELecTRIC 
STRENGTH: 
HIGHER 


S icaeiae deal cy! 
ven and  cericies 
yar “ | 


THREE PHASE INSTALLATION 


New MARCUS “Type C" general 
purpose lighting transformers, for in- 
stallation either indoors or outdoors 
are available for immediate delivery 

f n sho d | em in sizes from 1 to 15 KVA, single 
' nt. Missouri ranks third phase and three phase. The full 
e Moving Faster Neh: vitk - ECONOMICAL lighting line is available NOW, from 
. Q “7 oS ates * COMPACT + EFFICIENT stock, in sizes from 1 to 50 KVA 
eee single and three phase, up to 600 
volts. All contain Class B hi-dielectric 
hi-heat magnet wire insulated with 


lete line 
OIL IMMERSED 

ASKAREL & DRY TYPE 
TRANSFORMERS film with at least ten times the punc 


DuPont's miracle “Mylar” polyester 


up to 5000 KVA ture strength of standard magnet 
POWER wire 

DISTRIBUTION 

UNIT SUBSTATION New MARCUS Type C indoor- 
GENERAL PURPOSE t light t f rs 
PHASE CHANGING ov door ig ing rans orme rs ore 
ELECTRIC FURNACE constructed with electrically welded 
RECTIFIER 
WELDING 
MOTOR STARTING | vents provide completely weather- 
SPECIAL 


sheet steel case. Scientifically placed 


proof ventilation. Self-contained wir- 
ing compartment means faster-than- 
ever installation 


Write for price list 


—MARCUS— 


TRANSFORMER CO., Inc. 


RAHWAY, NEW JERSEY 


A COMPLETE LINE OF LIQUID FILLED AND DRY TYPE TRANSFORMERS 
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— Liane Customers on Move (cont. 
a” 


for devices to hang conduit and pipe iictiiastia in conta cteitapithad 


the brand that sells is looks to be headed for 
growth... .” 





South Central 
K 


Paine Pipe and Romex Straps hove 
no shorp corners or edges to cut 
users hands. Made of galvanized 
steel, beaded for extra strength. 
Twenty sizes accommodate Romex 
BX, EMT and pipe diameters from 


s to 4 





Paine Conduit and Pipe Clamps 
spread easily, stay spread for pipe 
insertion, and won't crack at point 
of flexing Pipes held rigidly 
vibration-free. Use with 4° Paine 
anchors or toggle bolts for quick, 


sure fastening to walls or ceilings 


Paine Hanger Rings install fast and 
ore economical to use. They make 
@ neat permanent job of hanging 
pipe, conduit and armored cable 
Both ring and stove bolt are zinc 
plated and rust-free. Bolts ore pre 
cision threaded and wil! never bind 


Paine ‘Snugfit'" Pipe Hooks .have 
nail-shorp drive points, made with 
an offset bend for easy hammering 
They ore formed for a tight, pres 
sure fit around pipes to eliminate 
vibration. Seven sizes support ‘pipe . 

sizes from %" to 2 come in for quality 


four different lengths hanging and 


your source 


fastening 


Paine Perforated Hanger Iron 

milled, burr-free edges that are kine = 
devices 

to users. hands and is elec 

galvanized clean to work 


; 


Two widths, % 


and rust-proof 
%, provide o handy. «imple 
to hang pipe or conduit. Sold 


and pockaged 


Paine “560° Hangers are ideal 
where distances from pipe to mount 
ng surfaces vary. They combine a 
pipe ring and flattened head lag 
screw with o six-inch length of per 
forated hanger iron and two sets of 
stove bolts, ready for assembly. For 
pipe sizes from YQ to 4 
urite for 
the NEW 
é ttalog of 


LINE 
products 





the best craftsmen 


THE PAINE COMPANY, 3 Westgate Road, Addison, Illinois Southwest 
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Swivelier Products 


ere mode with the 


PATENTED SWIVELIER 


SPRING TENSION SOCKET 
not work loose 
crop cowr 


Adjusts without wir 


nuts or set-screws 


e Texas in the Lead \ 


| Built-in “stop” prevents 


It k f twisting of wires 
All wires completely enclosed 


Fully protected by potents and 


potents pending 


“Stays Pul.. 
At Any Angle.” 


~ ” : 
Ww ie 


ANGLES 90 ROTATES 360 


UNION MADE L. APPROVED 





Sold Nationally Through Wholesalers 


oO oO 
swivelier 43—34th STREET, BROOKLYN 32, NEW YORK 


COMPANY. INC. Seles Offices, Showroom & Export Dept.: 30 Irving Plece, #. ¥. 3, 8. T 


VMiountain 


Ware ANGE rT ” an aan SEATTLF 


In Canada: Verd-A-Ray Flectric Prod. Ltd. 1285 Heder St. Ville St. Laurent, Montreal 
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Customers on Move (cont.) 
is the 





“The Pacific coast 
fastest growing industrial 


4a 


ared...-. 


! 
i 
; 


gotham 


WALLITE”* | ~~"... 


for homes, fiitaisieds institutions... 
wherever a modern source of plentiful 147 and 1954, factory loyment 
. . : : . ys irabl 100d with the 
diffused local lighting is required ny Rega 


ic are 


nporary 


nkKS just one 
nployment 
upplanted 


ind fac 


catalog no. 224 


I 


Pacific. G 


Pp 


r-8 15. 


speeds 


connection 


e The California Story—W! 


New York 
1955 


gotham lighting corporation 


37-07 thirty-first street, Long Island City 1 
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e Big Cities Losing Out—B 


H 


Primary Metals 
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\taccé/ FALL HARVEST 


‘OF NEW ITEMS 


Eagle's new 35th Anniversary catalog is in the 
now, showing almost 100 new N 
Eagkk should be your Ne ] ? 
wiring devices 


mail to you 


items than ever 


of 


- ore 


source line 


a 
| 


mople te 








WALL PLATES 


CURRENT TAPS 
ny 
SS... 


PLUGS 





eb 
corp 
CONNECTORS 


.. CUBE TAPS 


EXTENSION 
cores 


| PLASHERS 


new E< . ee 
NATIONAL ELECTRICA 
69th Regiment 


October 11-14 


th 
INDUSTRIES SHOW 


Ne 4 


York 
B 


Armory w ity 


oth B-12 


SOLD THROUGH 
WHOLESALERS 
ONLY 
EAGLE ELECTRIC W FACTURING CO., INC. 


LONG ISLAND CITY 1 NEW YORK 


“Perfection ts wot an rbccident 

















undergone a striking shift 








West and South. 


Customers on Move (cont.) 
ugme “Electrical machinery has 


4a 
Fabricated Metal Products, with 
42 of its 17 Ds concentrated in 
oe Ccend tates. shows a some 


than wid other type multi-outlet system 


and the 
ncreased 


The big 


id provides outlet 


PROVED on thousands of installations! 


Easiest to Install. Plugmold race 4. inconspicuous. No bulky feed 
ways can be attached to any sur boxes, no protruding receptacles. 
knockouts located of Unobtrusive Plugmold raceway 
centers permit C3 be painted to blend with 
here along color scheme of any room. Plug 
mold is “out of sight, never out 
f reach 
Fastest to Install. Snapicoil ready 
wired receptacles snap into Plug Permanent. Snapicoil receptacles 
mold raceway cover, provide a are flush with the life-time Plug 
fast, quality installation in a con old steel surface raceway Aircraft 
tinuous run hing to protrude or break 


Many More Outlets at Minimum Provides Better Electrical Service. 
Cost. Duplex outlets are conven 3-wire duplex receptacles, with 
iently located every 60”, 30” or one side switched and one hot; 
closer, in a continuous run. Proved 2-wire duplex receptacles, with 
in use to be the most practical both sides hot; NEMA 2-wire, 
multi-outlet surface raceway sys grounded receptacles all 3 ser- 
stem ever devised for homes, of vices fit the one Plugmold race- 
fices, stores and industry way 


The services of our engineering staff are available to help 
with any wiring problem you have. Write to Dept. G9 


Stocked by electrical wholesalers. . . everywhere. 


Plugmold Outlet Systems @Oe =<" 
ad Overfloor ae Wi Ute RE M o}} ——), 
mo, COMPANY 


HARTFORD 10, CONNECTICUT 


Wiremoid fivorescent Uarts 
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Railroad equipment, with n 


hif 


Eng i 
Lumber show 


Pacific. Its st 


Furniture 





A cut of 
Cire 


Food Processing | 


Textiles 


PRODUCT SELECTOR 


with Application and Installation Data... 


C . 2 | 
Apparel | t the | This 36-page book is crammed ful! ist the kind of inf 
rt ; tal f : and money on resident! ! 


need to save time 


Printing and Publishing 
Ee? \ 
WU | | (ys 


va) , 
v¥ I e 


' mercer 
South increase WZ CLARK CONTROLLER 


Pe ee Bee ee 


Engineered Electrical Con 


Chemicals 
uA ‘ 
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Customers on Move (cont.) 


YT ALLOY “What the St. Lawrence 
$00 water way will mean is 





4a 


not yet clear... 


¢ MAKE YOUR PRODUCT 
PERFORM BETTER 


xT 6 SIZES 
Rubber Products 





I 


All these ... and more... for rte and Coal Products 
YOUR BEST CONNECTIONS , 


U/L AND CSA TESTED J HI-RUGGED STRENGTH 
PURE COPPER RE-USABLE Leather 


100°. CONDUCTIVITY ALL WIRE SIZES 


COOLER OPERATION ECONOMICAL 


WRITE FOR 
80-PAGE CATALOG 
o 
ILSCO CORPORATION 


5746 Mariemont Ave 
CINCINNATI! 27, OHIO 


Lo 7 SIZES 


#1000 TERMINAL BLOCKS 


CAN NEUTRAL FUSE CLIPS 


= 
100 & 200 AMPS MANY SIZES AND TYPES 


StU Tt SIZES 3 SIZES 
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esc asi “SPARTitTES 


The complete line of 
Quality Lampholders for 
PROJECTOR and REFLECTOR LAMPS 











r that may help to slow down 
ndustrial migration. The wage differ- 
ences between the Northeast and the 
South will shrink. Wide wage differ- 
entials will no longer be a major rea 
son for manufacturers to move South 
Unionization will also help narrow 


wage differentials. In recent years, fo 


ie 


example, the traditional North 
South differs | has t 

n steel 

At the same tin 

n the Southern states are strengthen 
ng their appeal as markets. Manufac 
turers will build new pl nts in these 
ireas to be nearer the mproved con 


sumer markets 


Square D Plans 
Royal Oak Plant 
DETROIT, MICH.—Square D Co 


will build a $750,000 plant at Roya 
Mich to make switchboards 
gear and related products The 


th 60.000 « tt floor 


q 
for completion in Jar 

1956 

company recently completed 


117 
ha 


A th j 


(HH) } | ot space 


mat | 
rc nd for 
panel 
72.000 sa 
opel 
scentl, 


Boston Conference 
On Distribution 
BOSTON, MASS 
| tor nfet Accessories for 
MULT! SPARLITES 





JAMES L. WASHBURN 


ELECTRIC MFG. INC, 


$223 W. LAKE ST CHICAGO 24 
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Money Saver for Contractors 
.-»» Money Maker for You! 


The Miller Company 
Announces New Officers 
MERIDEN. CONN 


| Af 


Adjustment 


Friction Ser ~ a 


FIXTURE js Ne a. 
H A ce Ee R i. i * Burton CG. Tremaine 


ALIGNS FIXTURES INSTANTLY 
WITH A TWIST OF THE WRIST e 2 
_ f 5 


For every fixture position 


Here's a real payoff item to show to every contractor on your list. It's a 

time saver that will help him cut installation costs on every fixture he installs 

—and makes a profitable tie-in on every fixture you sell 

The SIMPLET ‘'Friction-Set"’ Hanger makes aligning any fixture as easy as a 
turning a bulb in a socket. Just attach it to an outlet box, then rotate the § 

arms to any position. The job's done! Only the arms move—base and H. J. Millington 
receptacle remain stationary. The exclusive SIMPLET Friction Ring then holds 

the fixture firmly in any selected alignment. 


Hanger, made of codmium plated steel, mounts on 34,” or 4” outlet boxes 
with no other fastening necessary. Two wire, 15 amp. receptacle is mounted 
and assembled at the factory, ready for use. Complete with two 5’ chains 
and cord clips. Also available with bushed hole, or 3-wire solid ground 


receptacle 


Latch on to this profitable extra business now. Order today for quick delivery 


SIMPLET ELECTRIC COMPANY 


WHOLLY OWNED SUBSIDIARY OF IDEAL INDUSTRIES, Inc 


1047 PARK AVENUE * SYCAMORE, ILLINOIS 
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- BRIGHT NEW STONCO PROFIT-MAKER 
- HAS MANY SPECIAL SALES ADVANTAGES 


Pittsburgh Reflector 
Expands Production 
PITTSBURGH, PA 





C. L. Nicholson 1 | 
7 


Daniel M. Rollins 
1. R 


ae AN 


J. Scott Milne 


“00 


- ELECTRIC PRODUCTS CO 
Kenilworth, New Jersey 








CALENDAR OF EVENTS 





NATIONAL ASSOCIATION OF 
ELECTRICAI 


DISTRIBUTORS 
P C fic g . 


Electrical Progress Show 
( H 
p 


National Electronics Conference 


for insulated wire, one | Ss" 
SOUrCe 


ontinental 


International Association of 
Flectrical Leagues 
Ar 
wiring problems : he hundreds of 
urce ¢ 


r pract 


yntinental. Whether 


5 ele nooK 
up wire or ible. switchb 


permanently 


“Up 

A SHFS : 
Asbestos. Glass. Nylon, Varnished Cambr Eastern Electrical 
the Always Correct Source is Continenta Inc. 
Refer your spe wiring probiems toa¢ 
Wire and C } 


Wholesalers Assn., 


; to 
sy Y 


Continental Sales, Box 363, Dept. CWS 
onn., Phone COlony 9-7718 
POWER and RHEOSTAT CABLE—TYPE 
n Siz 18 AWG CM 


AIA National Safety Congress 


siv 




















(re 


é 


ontinental 


WIRE CORPORATION 


WALLINGFORD, CONNECTICUT © YORK, PENNSYLVANIA 
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National Electrical Manufacturers 
Assn. 


G. S. GRANT, Int 


cre 90% Labor Saving Pays 
For Premium Lighting 


, ..- Florida Contractor Reports on Job Using 


GARCY Speed-Line System 


Here is the contractor's report on an inst 





NATIONAL ASSOCIATION O} 
ELECTRICAL DISTRIBUTORS 
Sth A C. tine 
number of Florida sch $ A study of labor 
of 50% compored 
more then paid the 


finest commercial fixture « 


THIS IS 


FOR 
MODERN 
QUALITY 
FITTINGS 

Specify 


FIXTURES ARE PRE-ASSEMBLED AND ENTIRE RUN IS RAISED TO CEILING 
PRE-WIRED AT FLOOR LEVEL AS A SINGLE UNIT 


amp luminorn te 


se § ter 


| é iy | 5 i R GY Send today for Bulletin 551-l 
Altuantic (‘onouit J+ irtings Quality by Design 
we GARDEN CITY PLATING & MFG. CO., 1740.N. Ashland Ave., Chicago 22, Ill 


TON MASSACHUSETTS 
he in Canada: Garcy Co. of Canada, Lid., 191 Niagara St., Toronto 
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FINEST QUALITY ILLUMINATION 


| for year ‘round profitable sales 


x Easy Tach RLM STANDARD DOME 


A brand new addition to the QUAD line of industria! 
reflectors is the Easy Tach—the latest development in 
quick connecting and disconnecting sockets. The illus 
tration shows it applied to the widely used Standard 
Dome which is also available in several types of reflector 


socket construction 


je SAFETY HOOD RLM GLASSTEEL DIFFUSER 


An all white unit with opal glass globe and perforated 
reflector to provide maximum diffusion with upward 
light component. Safe and easy to maintain—free from 


objectionable brightness, glare, or shadow 


te RLM SYMMETRICAL ANGLE 


This style reflector is being sold particularly where side 
mounting industrial illumination is required. With 
weatherproof sockets, it is also suitable for outdoor use 


Iluminates a wide area and affords desired eye shielding 


te RLM DEEP BOWL 


Sold where localized lighting is required such as tor 
machine tools, over work benches, and along production 
lines—also where high intensity illumination is needed 


over a small working area 


te Easy TachRLMHIGH MOUNTING REFLECTOR 


Adapted for use in industrial plants to provide uniform 
illumination where mounting heights equal or exceed 
the spacing distance. This type reflector is entirely 
weatherproof so that it can be sold for outdoor applica 
tions as well as indoor. This unit is also being used for 
gymnasium lighting. Also available in standard socket 
reflector construction as well as with Easy Tach 


See the complete line in our 
reflector cetalog No. 10 


QUADRANGLE MFG. CO. 


i ae 


PEORIA ST. 


CHICAGO7,itL. 





PEOPLE IN THE NEWS 





Gerard A. Guerin 


Lauris L. Grant | 


Nelson C. Warner, 


I 


Burley T. Cram 


Jones 


Edward A. Scanlon 


Fred T. Campbell 


H 


H 


NI | ( 


James P. Spicer 


Jack Riggs 


Elmo E. Mover 


David EF. Germain 


{ 
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nager D. G. “Don” Mason. Hub 


n 


Lester \ 


Charles 


Larry S. Raci 


» Si 


rma! 


j 


1g 


\. 


Norman Freeman has 


rCo 
{ Sl 


‘ p 
of Pe 


ictures mobile home 


equipment, park 
Te! 


nxtures and wiring 


anager tor 
manufacture 

iver Springs 
generall 


Evans is 


of Hubb 


H. Weaver, 


ympan\ 


del 


th. William J. 8 


i 


ve ofl 


Robert W. Minett, Jr., | 





<— <> 
. ae 


ne, p 


insforn 
hea, 


/ 


} ' 
wWa4Prd 


Ar 


WRITE FOR DETAILS 


~ ROLL-A-REEL 


1100 SYCAMORE AT CENTRAL PARKWAY 


6 nC 


September 


NN A 


1955 


t 2 Oo ° 
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PIERCE 


QUALITY 


FUSES 


build your 
reputation 


provide better 
protection 


PIERCE 





10% to 40% Cooler Operation 


assured by Pierce Screen Vented 


construction. Gases and heat are 


illowed free escape 


No unnecessary blows during 
safe overloads 


thanks wot t mous Pierce 
balances lag link c truction and 


ent 


No danger of afterblow 


because dangerous gases an 


cannot 


' 
cases iaAst f 


Pierce Fuses Sell Themselves! 


RENEWABLE FUSES, INC. 


LEICESTER 


NEW YORK 





N W/ FLEXIBILITY OF hich operates 
A THOUSAND Thomas F. 


POSITIONS 
FOSTORIA Light os you want it for 


20th Anniversary Machine tools, assem- 


bi inspecti 
LOCALITES . nines Frank Van Gilder 


MODEL 55-BH-701 


“2 


NEW Universal Arm Joints Ber 
gre all neal A. S. Irvine, Jr., 
t x ‘ sf ed ’ 
NEW Collar Disc Joints ‘ 


NEW Reflector I pt r shape d 4 with 
4 watt A-21 4. Holland Phillips 


NEW Base 


P 0 


NEW Wiring Le r switch « ¢ ' Det 
\ 


conmnel. Motlecens kasecioe, high sammponnnece Whe. SALES REPRESENTATIVES 


Markel Electric Products, Inc., 
LaS P 


THE FOSTORIA PRESSED STEEL 
CORPORATION © Fostoria, Ohio 





RECORA 


Swilcsm 


Waren your profits soar when you stock ond feature the 
complete Champion DeArment-Channellock line Get your 
display boards ovt front where your customers can buy from the 
wide Channellock selection. Millions of readers every month 

ore being told about the Channeliock line! There are real profit possi 
to 


* 
bilities for you in the complete Channellock line of highest quality > 
Check your stock fodoy be sure it's complete! J 


a 
# 
‘ 





CHAMPION DEARMENT TOOL CO. 1 He PECORA C0. 


MEADVILLE, PENNSYLVANIA 





7 W.103RD STREET - CHICAGO 28, ILLINOIS 
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( 


Garfield Wire div., ( 
Garneld NN ] 
1 Wire & Cal 


Angeles 


Apex Electrical Mfg. 


O s appointed 


ASSOCIATION NEWS 





DENVER— The 


( 


MINERALLAC 


Hangers-Clips-Straps 
a 


Trine’s newest push button type 
Closet Door Switch is perfect, 
too, for pantry, vault, booth, 
darkroom, and refrigerator 


doors, etc. Contact is mo- 
mentary — 


Qutserve Outlast =25340 iclosed circuit) light on when door is open — 


=25341 (open circuit) light on when door is closed 
Minerallac Cable, Conduit and Messenger Hong 


rs or TEEL. Easier v r to inste ermi? 
ers ore § os avicke sto p — — a sail odjuet ama ileal Le meal 


speedy, compact wiring, economico!l. Also in Ever 
pa Porcelain Insulating Bushings available Face (4 L x 1'2" W) sprayed brass finish. Box 
fty STEEL Clips (Pipe-clamp) require only (2 15/16"(x Ts" Wx 11/16” D) zine plated 
‘ or bolt. rib-strengthened. for hangin 
BX cable, mounting coils, etc 


Write for catalog 


tee traps for Messenger-cobie services on outlet 
P 3] 


ee TRINE MANUFACTURING CORP. 
ORDER FROM YOUR ELECTRICAL WHOLESALER NEW YORK 61, N.Y. 


MINERALLAC ELECTRIC COMPANY = 


25 Worth Peoria Street, Chicago 7, Iilinois 


MINERALLAC 
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New 
Y/ADSWO RTH MINIATURE 


NEW INDUSTRIAL TYPE SWITCH 
30 to 600 AMP. 





CATALOG No. $30 
KNIFE BLADE 
SIDE OPERATED 
SINGLE THROW 

FUSED — 30 AMP 

a a 
D.2%° W.3% 1.5% 
NO — FUSED 
fel hielele) 1 





COVER CONTROL 
ARC SNUFFERS 
KNIFE BLADES 
CAST HANDLES 
INCREASED HORSE POWER 











SEE YOUR ELECTRICAL WHOLESALER FOR 
WADSWORTH'S NEW ACC LINE CATALOG No. 0275 
SERVICE EQUIPMENT, SAFETY SWITCHES, PANEL BOARDS NO HUB OR 
“E-Z RED’ CIRCUIT BREAKERS, AND TROUGHS Y¥, HUB 





UNITS ARE RIGHT... 


* GOOD SERVICE * GOOD PROFIT—Modern 
lighting for Industrials Farms gardens 


Rural Areas 7682 2800-2804 
Monvufocturers of Reflectors — Valadibignhts on 2801-2808 











JACKSON — mA 

















bats Vaporproef Units 
Veporproof Units — Weotherproot Sockets — 


Outdoor Lights 


8972. 8974.0076 
Porcetain Enameted 
Vardlignts 


rddition to the units shown we 
omplete line of Brooder Prod 





kens, Turkeys, Lambs 
3 ind l-light infra-red 
Brooders 
* SEND FOR CATALOG 


* SOLD ONLY THRU 
WHOLESALERS 


JACKSON ELECTRICAL COMPANY | . THIEL TOOL & ENGINEERING CO., INC. 


300-910 W. VAN BUREN STREET CHICAGO 7, ILLINOIS orm 














“st ~ 
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NEW LITERATURE 





Lamp Holders—L ir riders 


IT 'rit 


Cable A 4-5 


66 


BLAZING ANOTHER NEW TRAIL 





= 
“,1,= 
Ax 
@ = 
na 


i) 18) \6) 


POWERCRAFT 


STOCKS FOR IMMEDIATE 
Complete reliability is the one thing we demand from a 


SHIPMENT fi | Th f h ! F Al t 
wea m system eretore, when ordering Interior Fire Alarm s,. be 

PRIMARY BUS SUPPORTS pte: sf » bel 
sure to specify equipment (contro! panels, stations, and fire « m bells 
. ract produced by Signal Engineering & Manufacturing Co., the originators 


oO 
of A-C Fire Alarm Systems 

Both coded and non-code types are available in various orrange 

ments depending on type of build ng or establishment Although 

ng 


Interior Fire Alarm Systems ore intended primarily for warn 


occupants of a building, they can be connected into a mun 


pol system 
Write for B 


PoWERCRAFI | =: aie 
CORPORATION FIRE ALARM 
SIGNAL 


2215 De Kalb St Phone 
St. Lowis 4, Mo Prospect 6-4532 


Since 1932 
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SMITH-GATES ELECTRIC 


LINE-O-HEAT 


ron WEARS! I tats, for Sitication and design 

/ | \ OF ‘-page presentation 
It’s the best heating cable to i Spee aa ; 
keep water pipes from freezing 


Heat can take 
on heating —se 
sa2-y 
jJamaging free 
yipes, pumps, valves 


alot: dates, wie: Cal National Advertising 


P 
e to buy and use. Saf fire 


shockproof, waterproof FREE Dealer Aids 


apply where needed. secure with 
Properly installed it w keep water 


zing at 50 below. It's the heat 


Busway 


an sell with confidence as well as 
standard lengths from 3 to 
se, longer lengths for 24 


Write for FREE Catalog Listing 
35 Electrical Aids 


SMITH-GATES corp. 


DEPT. 177, PLAINVILLE, CONN. 


TIME! wr —t 
FED WORK! 








444044 


Only Y-ER EAS has all these features 


atolight & ee nenes eg 
g ‘ bricont. Never greasy or ; 
a -_ 7 
descr - messy 


PORTABLE POWER PLANTS eo. cuh BS 


y helpful on 


Growing “BIG TICKET” Business " ae ogre 





Increasing demand for portable power plants 
means protitable volum for Katolight Dis 


tributors. Sizes and types for every portable 


cables 
Never harmful t 


othing 
standby need trom 


Watts to ‘ KW AC. Ur 
t + Nn 


_ ' Permonently 





ables or 


ee ; Lip TO- 


an &, q \ _S\ 
A» iil BNA cai tater, brid 


se thetic —— as 
wT S - L. B. ALLEN 


oved Y-ER EAS tested ond sallieuad CcO., INC. 
DISTRIBUTORS , lite ; 7 
WRITE FOR DETAILS narare ‘ 6701 Bryn Mawr Ave 
AT ALL LEADING ELECTRICAL SUPPLY HOUSES CHICAGO 31, ILL 


“= je. e 
ELECTRO COMPOUND CO. 


50th St.. Cleveland |1, Obie 











atolight corroration 


M 
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N.Y 


~ 


Lightning 


Arresters 


carries the finest and 


most complete line of high 
grade, cast metal, orna 
mental lighting fixture: 
you will find under one 


roof 


Make your selection from 
more than 200 different 


types of fixtures in 


Cast BRONZE 
ALUMINUM 
IRON 


Since 1907 
if you can't get it from 
HERWIG—-you can't get it 


Company 
1759 CHICAGO 14, 


SEDGEWICK ST. WL. 


September 
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and boss 


What every good counterman Should know 
.. fhe facts about Intermatic 


TIME SWITCHES 


/ 


write for free “‘Fact-File'’ 95-Q? 


INTERNATIONAL REGISTER CO. 


2624 West Washington Bovleverd, Chicogo 12, Ilinols 





SALES AIDS 





ENGINEERED for 
DOUBLE-DUTY / 


LOCK 


Vaco Products Co., Chic T 
manufact offering a miniatu A REVERSING DRUM 
dynamically ne bsolet 
oer CONTROL with 
BUILT-IN THERMAL 


oe euas he eo You'll be happy OVERLOAD UNIT. . 


day's fixtures is 


woman wearing last year's hat selling at a lower cost 


McPhilben’s new multi-use wall 


bracket the 13-40 series is beau- 
tifully honest in design . of « NOPP 


rugged, no maintenance-needed, 


die castaluminum v aportight, ver- Voltage Testers 


satile and competitively priced 


A Vapor-Tight Wall Bracket wane. 


APPLICATIONS 
avat . ] | 

te Office , 
SPECIFICATIONS: 43-4 
ar f tat 
WATTAGE: Maxir 


DIE CAST PROTECTIVE 
GUARD AVAILABLE (43-44VT 
for t te 








; whe 


dalism essential A x : Patented Prod-Mount 


@ More user-value ot Less Cost 
meons more turnover for you at good 

















ie 
profit margins 
Willoughby Avenue, Brooklyn 37, WN. Y. @ Five Sofety Features 
Knopp Voltage Testers sell themselves 
@ Rugged, Reliable 
build goodwill ond repeat sales for you 
Ss Tell if circuit is open or closed; magnitude 
Cc ° N u t Tr of voltage between 110 and 600 a-c or d-< 
pure or rectitied; 25 or 60 cycles 
Two models. Free Sales Aids 


hil: 
mcp fl ben Write today for full details FURNAS ELECTRIC 
A Lighting KNOPP INC. COMPANY 


Sp ev 
ec! Founded in 1928 by Otto A. Knopp under the BATAVIA. ILLINOIS 


name of Electrical Facilities Inc 


t ft Oe OS Soles Representatives in all Principal Cities 


4283 Holden $t., Ockliand 8, Colif 


ELECTRICAL WHOLESALING—September, 1955 





Noma Lites, Inc., N Y 


\ mplete Cl 


Otto Bernz Co., Inc., R 
4 “Bornz-O-Mat 


General Electric Co., 





STRINGER | 
TOOL POUCHES | 


—_ lete 

atalog 
Sold thru 
Wholesalers 


| 1% 
"Ts “UTILITIES SAFETY 





Surry C0 = 
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rage a Bee ~ 
om 2 AN cet oN 


“, ae 
Oe ae? 


U-20 
BLACK-GREY 
Synthetic 
Covered Conduit 


U-10E 
Extra Flexible 
Conduit 


U-100FC 
TWIST-LOC 
Conduit 














BC OK REVIEWS 
Where To Find It 
Howard T. Lewis 


Nat'l Assn. of Purchasing Agents 
New York, N. Y 


" ue | = 
It k 


... and all year-round 
with the 


MARK-TIME | 


of Speech Formulas 
_| TIME SWITCH |_ 














Lester L. McCleary 
Nat'l Safety Council 
New York, N. Y 


a 


a etl 


x ay 3 Bez * 
NH-PUI" 
QUIET SWITCHES 


* NO 
: 


I 





36 pages 


Established *® 


Z 
| ip west 


COVERAGE 


For Morufocturers of Electrical Products 


Four Solesmen 
8000 Sq. Ft. Ground Floor Warehouse 
Truck-lood Dock Facilities 
e 
772 ELECTRIC 
SALES, INC 


2323 W. 18TH STREET 
CHICAGO 8. ILL 


eeeeoeeee 
- - 














5 T . 4 - ‘ dé > 
ded Cov Ap —_ 
owed for nt f . 4 
vits of 277 Volt 4 
ess and for m : 
ee 
colts ot 80% of , ; 
mt roting ef the 
tch. 20 AMPS > 
7? a iors 


ce ee ee ee ee 


am coo \ ram ¥ 1) CIRCLE F MFG CO. 


TRENTON 4, NEW JERSEY 








Manutactured ard Sold in Canada by 1455 SPRING GARDEN AVE 
SPERRY GYROSCOPE OTTAWA Ltd., Ottawa, Ontario, Canad PITTSBURGH 12, PA 
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cLassiFieD SELLING OPPORTUNITIES aovertisine 


AGENTS WANTED LINES WANTED PCSITIONS WANTED BUSINESS OPPORTUNITIES 


UND'SPLAYED DISPLAYED 


“ 





MFR'S REPRESENTATIVES | | MANUFACTURER’S 
WANTED REPRESENTATIVES 


SELLING OPPORTUNITIES OFFERED WANTED 





| 


amecies experienced calesmen & oficemet For a popular line of 
CONDUIT FITTINGS 

| New England, Michigan, Western 
| Pennsylvania, Florida, Tennessec 
West Virginia, Virginia & Illinois 


RW-7348 Electrical Wholesaling 
| 330 W. 42 St., New York 36, N. Y 


| 
| Lines wanted for distributors 
in New York and New Jersey 


601 Electrical 
330 W. 42 St 


POSITION WANTED i ae 


ex perience 


| MANUFACTURERS REPRESENTATIVE 
| Jualit 1 Finan sily res r r Mar 
thr 


SELLING OPPORTUNITIES WANTED 


hed manuf 


REPRESENTATIVE WA 


WANTED: 


Electrical Supply Lines 


x 





INVESTMENT! 


| 
Productive advertising is an 
INVESTMENT rather than an 
| EXPENDITURE L_ 


ROBOT ~ OPERATORS 


| “Selling Opportunities’ advertisers | —___MANUFACTURERS ! OPEN ~ CLOSE - LOCK: DOORS, GATES 


| almost invariably report prompt and ; —— a] .- Electronically 

satisfactory results lepresentativ ted advertising” if you COMMERCIAL, INDUSTRIAL 
| BE CONVINCED — send us your state in your copy what territory or t | ‘=~ es 
advertisement TODAY | ritorves are available | ROBOT APPLIANCES. INC 
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Looking for a... 


"LEADE Re’ 


item for contractors, 
industrial & other customers? 


"DO-IT-ALL” 
| ANCHORING KIT 








Value $6.55 
ONLY 


$3.95 


EVERYTHING REQUIRED FOR 
AVERAGE MOUNTING JOBS 


e 100 No 
Anchors 


e 100 Zinc 


typescrews 


12x 1° Hi Plastic Screw 


plated sheet metal 


e | 's  Hi-Twist Carboloy Ma- 
sonry Drill 
THIS ATTRACTIVE KIT IS 
ONLY PART OF THE SAVINGS! 
@ Hi Plastic Screw Anchors will 
cut screw anchoring costs up to 
70%! 
@ Hi Screw Anchors will mount in 


any material and give tremen- 
dous holding power! 


MILLIONS ARE IN USE! 





WRITE FOR FREE 
SAMPLE PACKETS 


HoLus BNDUSTRIES, INC. 


|450 Eim St 


Sycamore, Iii 








174 
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Wl an already a great success 


ST ie ee ee <a ee a 


| sree ae 
Liter pd 
“eoper a) 


BLACK © 
Ye INCH 


SPACE-SAVING 10-ROLL CARTON 
EQUAL TO 20 ROLLS OF REGULAR SIZE TAPE 


120 FT. KING-SIZE ROLL 


Gives you much more PROFIT lates gears com 


SLIPKNOT is 
Your customer gets more for his money 
Lower cost per foot a 


Lasts longer on the job KING-SIZE SLIPKNO 
‘ wivantage lie ! pul t 
YOU SAVE shelf space poaaparona gcc, eset ge ems 
SIZE > ‘RNOT FRICTION 
Quality is KING SIZE, too 


PLYMOUTH RUBBER COMPANY, INC., CANTON, MASS., U.S.A. 


Makers of Slipknot World's Largest Selling Friction Tape 





St. Louis 7, Mo 


Bussmann Mtg Co Division McGraw Electric Co 





